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We are prepared to offer unusual opportunities for money- 
making NOW and creating a competency for the FUTURE. 
For Contracts and Territory, address 


re HARGROVE, Chairman of the Board 
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Appeals Without Argument 


THE woodsman is proud of his ability to make 


Fire Liability Marine a clean cut with the first blow. 


COMMONWEALTH Agents are proud of their 
ability to effect a sale on the first call, by offer- 
ing clean cut sensible contracts that appeal 


‘64 W. Jackson Blvd., Chicago ing | 
without argument. 


COMMONWEALTH Agents and success travel 
hand in hand—come join us. 
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A RELIANCE 


A. B. HEISER 


of COLORADO 
cANNOUNCING 


NX 
and then says he has never received 
a finer illustrated introduction letter \ 
from any insurance organization. 
The Lead Service system provides ] 
the opportunity of selecting the best 
risks in the community. Practically 
every man I have sold was not in the 
market until the Lead Service letter 
created the need in his mind. 
Allow me to give 
you an X-ray picture 


Just two years ago, I left the auto- 
mobile industry with which I had 
been identified for eighteen years. 
As you know, that business depends 
on /wve prospects. Automobile sales- 
men have the same problems in refer- 
ence to prospects as the average life 
insurance underwriter. 

With the Reliance this is no prob- 
lem. The answer is 
Lead Service. Never 
in my years of selling 
have I seen such a 
wonderful means of 
getting in to see any- 
one, particularly a 
hard man to talk to. 

With Lead Service 
I started on the men 
I knew best; those 
whom I knew were 
physically able to 
pass the examina- 


tion, and who finan- A: B. HEISER months, from Janu- 


cially were able to 
purchase a good sized policy. The 
Advertising Department was re- 
quested to release Lead Service 
letters to these men. Just as soon 
as I thought they had had time to 
read the letter, I made my call. 
The prospect nearly always re- 


ceives me with a hearty welcome and 
tells me he has received our Vice 
Sf, President’s letter introducing me, 
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Why Its Profitable to g 


The principle upon which the Lead Service Plan is 
founded has been demonstrated to be thoroughly sound 
in theory and practice. This principle involving adver- 
tising, coordinated with salesmazship has proven to be 


BROADCAST 


of what Lead Service 
has done for me. On 
October 9, 1927 I 
started with the Re- 
liance Lite, having 
had no previous ex- 
rience in life un- 
erwriting. Since 
that time J te used 
nothing but Lead Ser- 
vice introductions. 
During the seven 


g ary 1toJuly 21,1928, 
I have written as a result or these in- 
troductions, 67 Perfect Protection 
Policies tor $221,705 Life, $191,000 
Accident and considerable Weekly 
Health Indemnity. 

No one could be more thoroughly 
sold than I on the value of this pre- 
approach advertising tothe salesman 
who operates it correctly and dili- 
gently in his working plan. 


CT PROTECTION 


one of the most profitable means of securing new busi- 
ness through advertising ever instituted by a life insure 
ance company. Lead Service has established itself 
permanently as a feature of Reliance sales promotion. 
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SECTION 97 NOW AMENDED 


No Opposition to Passage Before 
Legislature 


WILL MEET CHANGED CONDITIONS 


Possible for Companies to Reduce Gross 
Premiums 

As noted in Tue Specrator of last week, 
the bill amending section 97 and related sec- 
tions of the New York Insurance Law was 
passed by the Legislature and Governor Roose- 
velt has now signed the bill. 

According to Superintendent of Insurance 
Albert Conway the amendments will benefit not 
only the insuring public but also the companies 
and agents by preserving and strengthening the 
fundamental principle and purpose of section 
97. Conditions in the insurance field, policy 
benefits and mortality experience have changed 
materially since section 97 was enacted in 1906. 
The amendments bring the law up-to-date so as 
to meet the changed conditions. The abuses 
and improper tendencies towards extravagance 
will be checked. 

No company, agent or anyone else opposed 
the amendments before the legislature. When 
Superintendent Conway assumed office on Jan- 
uary 1, 1929, the life underwriters appeared in 
opposition to the proposed amendments. After 
a number of conferences with him and his as- 
sistants and company representatives, the life 
underwriters withdrew their opposition. Super- 
intendent Conway agreed with them that a re- 
duction should be made in the percentage of 
advertising expenses charged to acquisition 
costs. 

The amendments will make it possible for 
companies to reduce gross premiums so long 
as the premium level is kept above a safe mini- 
mum. However, the companies are not required 
to make premium reductions, the matter being 
left to company managements. The amend- 
ments also remove the conditions which in the 
past have made it practically impossible to or- 
ganize any new mutual life companies under 
the laws of this State, which conditions have 
also made it exceedingly difficult if not im- 
possible, to organize and build up a successful 
stock life company. Further, the amendments 
provide a more adequate control over acquisi- 
tion costs and make the statutory requirements 
more nearly equitable as between the various 
classes of companies. They will permit busi- 
ness to flow readily in its natural channels 
without artificially fostering any particular type 
of policy and without forcing economically man- 
aged companies to resort to artificial means of 
complying with the expense requirements. 

(Concluded on page 23) 
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WESTERN UNION MEETS 


Tax Litigation Outstanding Problem 
at First Session 


COMPROMISE OFFER CONSIDERED 


Attorney Advises Companies Question Is 
One to Be Decided Individually— 
Agents Protest Cut 
PHILADELPHIA, PeNNA., April 9—The ques- 
tion as to whether the companies should accept 
the offer of Cook county (IIl.) officials for a 
compromise on the tax litigation, or hold off 
paying the tax in the hope that the Illinois 
Supreme Court will again declare Section 30 
of the Act of 1869 unconstitutional and make 
payment of the tax unnecessary, occupied prac- 
tically the entire discussion at this afternoon’s 
meeting, held under the auspices of subscrib- 
ers’ actuarial committee at the semi-annual 
meeting of the Western Union, being held here 

at the Bellevue-Stratford. 

W. B. Flickinger of Chicago, president of 
the Western Union, who presided at the Union 
meeting this morning, also occupied the chair 
this afternoon. Charles R. Street, chairman of 
the committee, gave his report, and then At- 
torney Robert J. Folonie of Chicago, who has 
represented the companies in rate and tax liti- 
gation, told of suits now pending before the 
United States Supreme Court involving rate 
reduction orders in Kansas, Missouri and Ken- 
tucky, in which the companies were contest- 
ing the right of State authorities to order rate 
reductions in the face of unprofitable experi- 
ence. 

Mr. Folonie then discussed the Cook county 
tax litigation. Since 1869 the companies -have 
been paying, under Section 30, a tax on per- 
sonal property, which is mainly on premiums, 
and which is based on a fifty per cent valuation. 
Several years ago, Herman B. Seeley, contend- 
ing that the insurance companies should really 
pay a franchise tax on 100 per cent instead of 
the fifty per cent assessment, entered into a 
contract with Cook county authorities whereby 
he was to receive a contingent out of every- 
thing collected. The question was carried be- 
fore the United States Supreme Court, which 
ruled in favor of the companies. 

Since the start of litigation about four years 
ago, the companies have not paid the tax. After 
the Supreme Court decision the Cook county 
officials evolved a tax form for the companies 
to fill out. This the companies refused to do, 
and in a test case last December the Illinois 
Supreme Court unanimously ruled that Section 
30 was unconstitutional, and that the compa- 
nies did not have to pay the tax. The Illinois 
attorney general appealed, and not long ago the 


(Concluded on page 18) 
3 


AUTO RATE SITUATION 


Danger of Rate War Averted But 
Many Companies File Flat 
Reductions 


INSURANCE DEPT. STABILIZES 


Merit Rating Plan Is the Competitive Fac- 
tor Involved 

The probability of a rate war developing in 
connection with reductions of rates for automo- 
bile liability and property damage insurance is 
discounted by officials of the New York Insur- 
ance Department, as well as by leading metro- 
politan insurance executives. The department 
reported a number of companies having filed 
notice of 10 per cent reductions in their rates 
during the past week, and of some cases where 
the intention was for a more drastic cut. The 
latter course, however, was discouraged by the 
department and except as allowed by peculiar 
circumstances and conditions the reduction was 
held to the uniforni basis. 

The reason for the reduction of 10 per cent 
was frankly declared to be competitive and was 
adopted in lieu of the ‘merit rating plan sup- 
ported by the bureau companies and which per- 
mits a like rate reduction. Some of the com- 
panies which filed for the flat rate cut were 
affiliated with the organization but took the in- 
dependent course as a protest against the merit’ 
rating plan, deeming it impractical and unsuited 
to present day conditions. 

The announcement of Travelers Insurance 
Company, of Hartford, that a merit rating plan 
almost identical to the one in use by bureau 
companies would be in effect with that com- 
pany on all business dated after March 25, was 
considered significant and might have had a 
tendency to stablize conditions. This plan was 
made public early this week. 

Some of the prominent companies which filed 
the 10 per cent reduction with the Insurance 
Department were the United States Guarantee, 
Preferred Accident, Zurich General Accident, 
Southern Surety, General Accident, Guardian 
Casualty, American Automobile, Citizens Cas- 
ualty, Reliance Casualty and Merchants Indem- 
nity. Hudson Casualty is reported to have 
filed liability limits of $10,000/$20,000 and prop- 
erty damage of $1500 at the existing rates per- 
taining to $5000/$10,000 and $1000. 

Whether the motoring public will greet the 
latter plan with favor or whether it will prefer 
to accept the reduction in the form of dollars 
and cents remains to be seen. The classifica- 
tions for the metropolitan area are listed in the 
following in order to give a rough idea of how 
the saving will affect the average automobile 
owner. 


(Concluded on page 33) 
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INCIDENTALLY 











T was once my privilege and pleasure to 

work on a newspaper which acquired a new 
editor-in-chief. Frequently, as, is the case with 
most newspapers, various members of the 
reading public would write letters to the paper. 
The new editor was very enthusiastic on this 
phase of journalism and he announced that 
the letters-from-the-people section would be 
made a much more important feature of the 
paper than in the past. The public was also 
informed that it would gladly be heard from, 
and arrangements were made to take care of 
the deluge that was expected to follow. 


* * * 


BU the public did not respond with the 
enthusiasm expected and so upon those of 
us who wrote for the editorial page was im- 
pressed the fact by the editor that there must 
be letters from the public whether or not the 
public wrote, and, in spite of the fact that we 
registered objections, we saw our duty and did 
it as best we could and by following Anna 
Katherine Green’s well-known slogan of “in- 
itials only” the letters appeared in rich pro- 
fusion. 
x * * 

UT one of the editorial writers soon hit 

upon a scheme which relieved him of a lot 
of hard composition. He would take a news- 
paper from some distant city, clip out of it 
what was probably a genuine letter and write 
an introductory paragraph representing that a 
reader of our paper had seen this letter, had 
been much impressed by it, and, feeling that 
other readers of the paper would enjoy it as 
much, begged that we reprint it. Then would 
come the long letter thus reprinted by request 
and much space would be filled. 


* * * 


O, I confess, I had rather intended to select 
*/ an interesting article from one of the many 
insurance company house organs received every 
week and fill up this week’s Incidentally col- 
umn but now, having explained at such length 
how the trick is done, I find there is no room 
for it. 
x * * 
HAT being the case I need only say that a 
short paragraph in the “Agency Bulletin” 
of the Union Central Life Insurance Com- 
pany, Cincinnati, which gave an example of an 
English newspaper man’s love for brevity, ap- 
pealed to me. It was as follows: ‘“‘A shock- 
ing affair occurred last night. Sir Edward 
Hopeless, a guest of Lady Panmore’s ball, com- 
plained of feeling ill, took a highball, his hat, 
his coat, his departure, no notice of his friends, 
a taxi, a pistol from his pocket, and finally his 
life. Nice chap.” 
x *k x 


A ND so endeth the column. 


THE 
OBSERVATION POST 








“SMOKE” 











UST recently I noticed that the Department 
J of Commerce has announced that more 
than 400,000 Americans are now listed as per- 
manent residents of countries other than the 
United States. Think what that can mean to 
the business of insurance! If this sort of 
thing keeps up, and your imagination is equal 
to the strain, you may find that all the pos- 
sible prospects for insurance are beyond reach 
of the solicitor, and the backbone of the busi- 
ness has, so to speak, become the wishbone. 

x * x 


F course, there is always the man or 
woman whose residence in foreign lands 
is made necessary for the time, because divorce 
laws are so terrifyingly stringent. For such 
some boon in the way of a permit to allow a 
stay prior to the court action might be ar- 
ranged. Then, too, there are those seeking 
escape from the harshness of the law as in- 
terpreted by “twelve good men and true,” but 
they need not be taken into consideration, as 
they will go the paths of their own decisions 
in any event. For others, however, a foreign 
residence of longer than two months might 
justly be punished—purely in the interests of 
insurance. 
x Ok x 
T might be possible for the National Asso- 
I sociation of Insurance Agents to father and 
propose a bill calling for the immediate execu- 
tion of those overstaying their leave. Either 
that, or the bill could be so worded as to con- 
demn the offender to a three-year term of ser- 
vice in the Mexican army, Federals or Rebels. 
At the end of that service, the individual—at 
the present rate of change in the country below 
the Rio Grande—would either be dead or be 
president. As another suggestion, the National 
Bureau of Casualty and Surety Underwriters 
could have legislation enacted which would 
compel the offending member of society to 
join its rate making department, and do noth- 
ing else for three years but explain to State 
insurance departments why automobile rates 
should not be lowered. At the end of that 
time the offender would be insane, and could 
then be committed to a proper institution, and 
so would prove a deterring example to others. 
* * x 


NLESS something radically defensive is 

done about this situation, the whole mat- 
ter will resolve itself into a condition whereby 
all the available prospects for insurance will 
eventually take up residence abroad, and the 
only people left in the United States will be 
insurance men. Can you imagine what will 
happen when that occurs, and the president of 
the Catch All Indemnity Company steps across 
the street and tries to sell an accident policy 
to the president of the Cancan Casualty Com- 
pany? At least two brand new sales talks 
would be developed. 


OT long ago, in my regular line of duty, 
I called on a fire insurance company of- 
ficial in one of the inland cities. We had an 
engrossing interview, devoted strictly to busi- 
ness, and concluded with my acceptance of his 
invitation to lunch. Over our coffee I launched 
into a further discussion of the topics which 
had engaged our attention in the morning. 
“If you don’t mind,” he cut in with unusual 
candor, “I’d rather not talk shop.” 
* OK Ok 


ESPITE my pleasure at being permitted to 

dismount from the horse which my job 
demands that I ride so heavily and so stiffly, I 
was nonplused for the moment, and, sensing 
my embarrassment, he went on to explain. 


“I put in seven or eight hours a day at my 
desk,” he said, “and during that time I don’t 
hear a thing but what pertains to insurance. 
At night I drop around to my club, and if I 
meet one of my business associates, it’s only 
natural for our conversation to wander onto 
the subject that concerns us both so intimately 
—insurance. If it’s a chap in another line, I 
strike up a conversation with, the chances are 
that he’ll aim to steer the talk into channels 
with which I’m familiar, and before you know 
it, I’m fighting it out on the same old line—in- 
surance.” 

x € x 

¢¢KJIW, you’re up from New York,” he 

continued, “where you see and hear a 
lot of things I’m completely out of touch with 
—theatres, politics, humanity in the mass. 
When I get a hold of one of you fellows who 
are in the stream of such experience, and articu- 
late enough to transmit it to me, I like to do 
the listening. It keeps me from going stale.” 


x * * 


ERHAPS it was the sop to my ego which 

led me to believe that my companion was 
a great guy and a terribly wise man; but I do 
think he showed a sense of values, and I know 
he was a brilliant conversationalist. (The late 
Brander Matthews, after delivering a mono- 
logue to a group of fellow clubmen, used always 
to compliment them on their delightful conver- 
sational gifts.) It seems to me that he real- 
ized that not only is there something more 
to life than business, but also, and here is the 
moral of my tale, that the man who is cogniz- 
ant of that fact is, in spite of himself, the bet- 
ter business man for it. Insurance, of all busi- 
nesses, is distinctly human, and the study of 
mankind is a required course in its curriculum. 


*x* * * 


W. CHAPMAN, head of the Chicago in- 
P « vestment house of that name which re- 
cently purchased the Fire Insurance Company 
of Chicago and four other insurance companies, 
figured in the news recently as the purchaser of 
The Leviathan. 
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AGENCY CONVENTIONS 
ITH the coming of the warm days 
of early summer, the convention 
season is again upon us. Always, as var- 
ious organizations in the insurance busi- 
ness decide upon the dates and places for 
their annual gatherings, and as companies 
launch ambitious programs for produc- 
tion contests, there arises the cry of 
“junket.”” Many of those outside the 
business and some of those within it ap- 
pear to think that too much time and 
money are spent in the pursuit of pleas- 
ure at conventions without a proper at- 
tention to the attainment of knowledge. 
For such as wish a whip of authority to 
crack over the conventionites, the four- 
teenth section of the Rules for Field 
Supervision and Acquisition Cost for 
Casualty Insurance, as formulated by the 
Acquisition Cost Conference, fulfills the 
desire. This section reads as follows: 
Nothing in these rules shall be construed as 
prohibiting the holding of agency conventions 
conducted primarily for business purposes, and 
the payment by the company of the expenses of 
its representatives who attend such conventions, 
or as preventing competition among the repre- 
sentatives of the company for the privilege of 
attending such conventions, provided there is 
strict compliance with the following conditions: 
(a) Attendance at such convention shall be 
limited to licensed agents under contract with 
the company and salaried employees of the 
company. 
(b) Agents to be eligible shall have been 
licensed by the company as casualty agents for 
at least thirty days prior to the announcement of 


the convention contest. 
(c) The offer of attendance at the conven- 


tion shall ‘contain no inducement designed to 
attract business and/or agents from other com- 
panies nor shall it be used as a means to that 
end. 

As.a matter of fact, it is quite gener- 
ally conceded that the main benefit to be 
derived from conventions does _ not 
necessarily lie in what may be gained 
by listening to set speeches or studying 
diagrammatic charts. The real reasons 
for conventions are to bring the various 
minds in organizations and companies 
into harmony; to give individuals an 
understanding of the other fellow’s view- 
point ; to engage in impromptu discussions 
of practical value; and to weld together 
the various factors in insurance so that 
the business will present a united front 
to its competitors and to the public. 
Viewed from this angle, the urge toward 
“bigger and better’? conventions is easy 
of comprehension and entirely justifies 
itself. Let the good work go on! 





DANGERS OF BEAUTIFUL SPRING 

EW YORK CITY during the past 

few days has been slightly surprised, 
perhaps, to find that Nature can at times 
rival if not excel the thousand and one 
highly perfected devices for making 
noise that are a part of the daily life of 
the great metropolis. The sky has grown 
dark, the wind has blown and thunder 
has rumbled and reverberated. It is a part 
of spring which, along with its innumer- 
able charms, has some attributes not so 
delightful. 

And from various parts of the country 
come, as usual, reports of gales and 
storms and swollen rivers that overflow 
their banks and bring loss of life and 
property. To enumerate all of them would 
take many columns. Storms which struck 
parts of the Southwest and Middle West 
and some of the Eastern States a little 
more than a week ago caused the loss of 
eleven lives and heavy damage to pro- 
perty. Gale-like winds accompanied by 
rain, snow, hail and sleet swept sections 
of Arkansas, Missouri, Nebraska, Michi- 
gan and Minnesota. New floods threat- 
en in the Mississippi Valley north of 
the St. Louis and in the East, where so 
frequently the inhabitants are heard 
thanking Heaven that they live in a part 
of the country reasonably safe from hur- 
ricanes, earthquakes and the like. High 
winds caused loss of life, ripped roofs 
from houses and schools, crippled wire 
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communications. in Pennsylvania, New 
York and other States. Unusually dense 
fogs tied up traffic in New York’s harbor 
and, as we have intimated, the details 
could be extended almost indefinitely. 

Once, for the unforunate results of 
such happenings, often referred to ds 
“acts of God,” there was little redress. 
The growth and broadening of insurance 
has afforded protection, not from the dis- 
aster, but from its results, and more and 
more the public, as it is confronted with 
such drastic examples of what may hap- 
pen, is embracing the opportunity for 
protection thus afforded. 

And those strange persons who once 
on what they considered high moral 
grounds protested against the placing of 
life insurance policies on children, and 
considered such things as tornado, hail 
and similar forms of insurance coverage 
as contrary to Divine wish, are, happily 
about as extinct today as is that mythical 
bird, the Dodo..: 





REDERICK H. ECKER, president 

of the Metropolitan Life Insurance 
Company, New York, began his duties as 
the head of the greatest financial institu- 
tion in the world with an extremely opti- 
mistic prediction regarding life insur- 
ance—ordinary, industrial and group— 
for the present year. He said that, judg- 
ing from all the economic and insurance 
data thus far available, the year 1929 
should break past records. He said that 
the first two-month period of 1929 had 
shown larger volume than did any corre- 
sponding period on record, not far from 
$2,000,000,000 from forty-one companies 
alone. He pointed out that this two- 
month period was also a record breaker 
for each of the three leading types of life 
insurance, yielding $1,343,506,000 for 
ordinary, $496,776,000 for industrial, and 
$157,244,000 for group. Briefly review- 
ing the condition of industry and trade he 
said that, on the whole, credit stringency 
will probably not become severe enough 
to form the limiting factor to our present 
industry. The present prosperity of the 
country, coupled with the fact that in the 
aggregate the American people now set 
aside only about 2 per cent of their annual 
income for premium payments on life 
insurance policies, means, Mr. Ecker says, 
that there will be more life insurance 
written in the United States during the 
present year that in any previous year. 








Life Insurance 
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insurance there are humorous situ- 
ations now and then. We feel that our 
cartoonist, Mr. Gregg, has well caught 
that phase in his cartoon which appears 
on another page of this issue. For ex- 
ample, there is the wife who would much 
prefer to spend for new clothes the 
amount of her husband’s life insurance 
premium—a too common type, though 
growing scarcer. Conversely, there is the 
wife of the irascible man who refuses 
to buy life insurance because “one has to 
die to win”; but his wife remarks that 
“since one must die, why not win.” 


EF VEN in the serious business of life 





EX-PRESIDENT COOLIDGE TO BE MADE 
DIRECTOR 
Nation’s Former Chief Executive Nomi- 
nated for Board of New York Life 
Insurance Company 
Ex-President Calvin Coolidge has been nomi- 
nated as a member of the board of directors of 
the New York Life Insurance Company, to 
succeed the late Ambassador Herrick, and will 
be elected at the May meeting of the board. 
Mr. Coolidge expresses his reasons for accept- 
ing this nomination in a letter to President 
Darwin P. Kingsley, which reads as follows: 
Believing that life insurance is the most ef- 
fective instrumentality for the promotion of 
industry, saving and character ever devised, 
that a well managed mutual company is a co- 
operative society for the advancement of the 
public welfare, and that as one of the leaders 
in this national economic movement the New 
York Life Insurance Company may justly be 
called a Public Service institution, I accept the 
nomination you have tendered me to become a 
member of the board of directors of your com- 
pany and if elected I shall be glad to participate 
in its administration. 





Life Underwriters Assn. Dinner Well 
Attended 

The monthly dinner of the Life Underwriters 
Association, held at the Hotel Astor, Tuesday 
evening, was well attended. The chairman was 
Gustav C. Wuerth, president of the association, 
who presided and introduced the speakers. 

Jerome Clark gave an interesting talk, his 
subject being “Measuring Up.” Mr. Clark is 
superintendent of agencies for the Union Cen- 
tral Life Insurance Company of Cincinnati. 
He is a member of the board of directors and 
a member of the executive committee of the 
company. 

“What Do You Want” was the topic of the 
talk given by Earl F. Colborn, general agent of 
the Connecticut Mutual Life Insurance Com- 
pany at Rochester. Mr. Colborn was once a 
professor and was head of the History De- 
partment of the Miami University. He dis- 
cussed the problem facing the agent today, that 
of the agent’s management and control of him- 
self to the end of accomplishing effective re- 


sults. 


PRESIDENT KINGSLEY’S TRIBUTE TO 
AMBASSADOR HERRICK 
New York Life’s Head Calls Him a Typical 
American 

Darwin P. Kingsley, president of New York 
Life Insurance Company, in paying tribute to 
Ambassador Herrick, who died suddenly in 
Paris last week, said: “Ambassador Herrick 
had been, at the time of his death, a director 
in New York Life Insurance Company for over 
twelve years. He was a useful director. He 
helped peculiarly in solving the complex prob- 
lems that confronted us after the World War. 
He had known most of his associate directors 
for many years before he became a director. 
All honored him, all mourn his heroic death— 
for it was heroic. I met his son in New York 





in January when the Ambassador was ill in 
Cleveland. He said: ‘Father sails for France 
tomorrow.’ In answer to my expression of sur- 
prise he said further: ‘Yes, father is a sick 
man. I don’t know whether he will live to get 
to France, but he is going back to Paris.’ He 
had a useful, honorable, distinguished career. 
He was what we like to call a ‘typical Ameri- 
can.’ Unaided he achieved distinction at home 
and fame abroad.” 





Independence Life Licensed 
The Independence Life Insurance Company, 
Chicago, Illinois, an assessment life insurance 
association, was licensed March 27. W. F. 
Matz is president of the company. 
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York Life had about 2 Million 
policy-holders Insured for 
over 6%, Billions. 


Its assets amounted to over 


114 Billion Dollars. 








COMPANY 
51 Madison Avenue, Madison Square 
re NEW YORK, N. Y. 





Nylic Public Service 


Life Insurance is “‘public service.” 


It helps individuals to save and insures their life values against loss 
by death or by total and permanent disability. 


In order to earn interest on the policy-holders’ savings, it loans money 
to home-owners, to railroads, to owners of city buildings, to public 
utility companies, to the United States government, and to states, 


Probably no other institution serves our people singly and collectively, 
both as private individuals and as citizens, in so many vital ways. 


A company’s usefulness to the community is, therefore, largely meas- 
ured by the number of people protected, the amount of insurance in 
force and the amount of its invested assets. 


As of January 1, 1929, the New 


NEW YORK LIFE INSURANCE 
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LIFE INSURANCE 





THE PRUDENTIAL IN 1928 





Assets at the End of the Year in Excess of Two Billions of Dollars 





THE LEADING INDUSTRIAL LIFE INSURANCE COMPANY 


Second in Ordinary Production—$224,000,000 to Policyholders—Increased Its Assets 
Over $740,000 Every Business Day—Insurance Outstanding $12,900,000,000 


The aggregate yearly transactions of the Pru- 
dential Insurance Company of America, with 
its two billion dollars of assets, twelve billion 
nine hundred million dollars of insurance out- 
standing, income of over five hundred and sixty 
million dollars and payments to policyholders of 
over two hundred and twenty-four million dol- 
lars have become so stupendous as to be almost 
beyond the ready grasp of the layman. Reducing 
the transactions of this company to the three 
hundred working days of the year we find that 
its agency organization wrote or revived daily 
17,634 policies, covering $10,002,150. This is 
an average policy for all lines of insurance of 
$567. In the industrial department the daily 
average of new insurance and revivals was 15,- 
160 policies amounting to $4,771,463 of insur- 
ance, with an average policy of $315; ordinary 
policies written and revived daily were 2473 
with insurance of $4,025,350, and an average 
policy of $1627; while not quite one group con- 
tract a day was written, the daily amount of 
insurance written and increased was $1,205,336, 
while the average policy, was about $1,500,000. 
This brought to the company daily $95,867 in 
new ordinary premiums; $479,099 in renewal 
ordinary premiums; $944,165 in industrial pre- 
miums, for a total daily premium income of 
$1,519,132. Policyholders were paid daily 
$748,033, of which $300,400 was paid in death 
claims, numbering about 990 daily. Assets 
were accumulated at the rate of $744,095 a day, 
while insurance was increased at the per diem 
rate of $4,403,544. The vast daily increase in 
assets, of course, necessitated considerable work 
on the part of the investing department of the 
company. The mortgage loan department 
loaned out money on secured property at the 
rate of about $720,000 a day, while the bond and 
stock department invested in securities at the 
daily rate of $478,000. 

This summary of the business daily done by 
this company, which is the leader in industrial 
insurance as well as the pioneer in this field, in- 
dicates in a striking manner the enterprise 
shown in keeping the company in the front rank 
with its nationally known slogan of “the 
strength of Gibraltar.” 

The 53rd annual statement, for the year end- 
ing December 31 last, is a most excellent one 
and deserves the approbation of everyone who 
is interested in the progress of life insurance. 
The financial statement denotes the soundness 
and the balance sheet reflects the progress and 


economy in management which presumes a con- 
tinuation of the high dividend scale now in 
force by the company and is therefore of the 
utmost interest to policyholders. 


INCOME OF OvER FivE HUNDRED AND SIXTY 
MILLION DOLLARS 


During 1928 the company had a total pre- 
mium income of $455,739,603. This is an in- 
crease of $38,185,374 over 1927. Of this great 
amount $28,760,250 were new premiums on ordi- 
nary insurance; $143,729,675 were ordinary re- 
newal premiums; and $283,249,678 industrial 
premium income. The total interest and rents 
received amounted to $94,575,419; all other in- 
come was $18,678,353, and brought the total in- 
come of the company up to $568,993,376, or 
$55,812,128 more than in 1927. 

The total disbursements of the company were 
$344,764,880. This excess of income over dis- 
bursements amounting to $224,228,496 enabled 
the company to lay by for the future protec- 
tion and added future benefit of the policy- 
holders about 40 per cent of the total income. 
The principal item of outgo was the amount 
paid to policyholders of $224,409,947, an 
amount exceeding that paid policyholders in 
1927 by $29,493,365. Of the amount paid to 
policyholders $90,119,993 was paid in death 
claims on regular policies; $1,602,544 for addi- 
tional accidental death benefits; $8,733,607 for 
matured endowments and $8,605,833 on account 
of the disability features of the policy contract; 
$780,536 was paid to annuities ; surrender values 
paid amounted to $50,286,310, while dividends 
paid to policyholders amounted to $64,281,123. 
It will be seen that policyholders’ dividends were 
over 70 per cent of the amount paid in death 
claims. In addition to the fact that agents of 
the company are able to point out that living 
policyholders received more annually than’ bene- 
ficiaries of death claim payments, they can say 
this year that out of every one hundred dollars 
paid to policyholders forty-one dollars went in 
death losses and fifty-nine dollars went to living 
policyholders and that of this latter amount 
twenty-nine dollars were dividend payments. The 
untold advantage of life insurance to living pol- 
icyholders cannot be more forcibly illustrated. 
Total tax payments aggregated $12,276,526. This 
is almost three per cent of total receipts from 
policyholders and about four per cent of the total 
disbursements of the company. The expenses 
of management were $97,520,289, over ninety 
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per cent of which was paid from interest and 
rents received on the investments of the com- 
pany, leaving the premium income almost in its 
entirety for the payment of policyholders bene- 
fit and assets accumulations. 


Asset DIVERSIFICATION 


Total admitted assets on December 31, 1928, 
were $2,029,018,416. This is an increase of 
$239,751,796 over the amount of last year. It 
is not only the largest gain in this item ever re- 
corded by the company, but also marks an epoch, 
in that during 1928 the company passed the 
two billion dollar mark in their point of assets. 
The assets are most conservatively invested by 
experts after thorough investigation and con- 
tribute enormously to the upbuilding of homes, 
schools, farms, and as well business, municipal 
and governmental activities. Thus it is through 
this great mutual company that the ownership 
of our greatest enterprises are vested to a large 
extent in the humblest of policyholders. Almost 
50 per cent of the invested assets are in first 
mortgage loans on farm and city real estate 
in practically every State in the Union. This 
particularly large proportion of mortgage loan 
investments is an indication of the policy of the 
Prudential in aiding the average American as 
directly as possible, for a great proportion of 
these loans go straight to the small home own- 
ers. In 1928 the Prudential loaned over $12,- 
000,000 on farm property in 30 States and had 
on December 31 last 32,293 farm loans amount- 
ing to $189,914,695 for an average loan of 
about $6000. In addition $205,127,806 was 
loaned during the year on dwellings, apartments 
and other city properties. About 45,000 fami- 
lies were housed in the property represented 
by these loans which were made in 44 States, 
and the company closed the year with 107,422, 
such loans, aggregating $785,720,946, for an av- 
erage of over $7000. Chief among the other as- 
sets were the amount of bonds, amounting to 
$786,021,460. Of this amount $90,232,153 were 
government bonds ; $89,498,897 State, county and 
municipal bonds; $323,906,679 railroad; $219,- 
464,209 public utilities, $60,845,717 miscellane- 
ous, and $2,073,805 notes. The new law of 
New York State permitting investments in pre- 
ferred stocks was reflected in the annual state- 
ment of the company by the fact that their 
stockholdings at the end of the year were $24,- 
099,675. 

Policyholders’ loans amounted to $128,622,- 
723; real estate, $29,868,585; net deferred and 
unpaid premiums $40,462,559; cash in office and 
banks, $14,120,726; other assets, including in- 
terest and rents due and accrued were $30,- 
034,256. 

The leading liability is the policy reserve, 
which amounted at the end of the year to $1,- 
809,084,051. Dividends of $68,454,990 have been 
allotted out of last year’s savings. This total 
is over $2,900,000 more than the amount set 
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aside for dividends in the previous year. The 
amount for industrial policies alone is over 
$41,000,000, the greatest amount ever set aside 
in one year by any company for industrial pol- 
icyholders. Other funds apportioned to policy- 
holders or yet unassigned though held for their 
future use, totaled $89,006,326. In addition, of 
the total reserves, $24,675,321 was held as con- 
tingency reserve for mortality fluctuations and 
possible depreciation in assets. 


Huce InsurANCE PropUcTION 

The Prudential writes ordinary, industrial 
and group insurance. In 1928 it ranked first in 
industrial insurance written, second in ordinary 
insurance written and second in group insurance. 
The new paid-for business issued during 1928 
in group insurance was $217,438,604, covered 
by 243 policies. There was in addition $144,- 
162,233 of insurance increased, and the company 
closed the year with 1217 group contracts in 
force for $770,509,527 of insurance. This rep- 
resents a gain of $230,695,363. New ordinary 
insurance written was 699,081 policies for $1,- 
092,489,046 of insurance. There were also 43,- 
051 policies revived and increased, amounting 
to $115,115,949. On December 31 last there was 
$5,604,423,703 of ordinary insurance outstanding 
with 3,490,980 policies in force. This represents 
an increase during the year of 459,363 policies 
and $673,813,251 of insurance. In industrial 
insurance, in which the company is the leading 
writer, there were 3,799,797 new policies issued, 
covering $1,199,084,301 of insurance. There 
were in addition 748,222 policies revived and 
$232,354,841 of insurance revived and increased. 
The company had outstanding at the end of the 
year in industrial insurance 29,968,677 policies, 
with $6,606,650,018 of insurance outstanding. 
The gain in industrial insurance during the year 
was $416,554,563 and 978,412 policies. In the 
aggregate it will be noted that the company 
has over 33,000,000 insurance policies in force 
and over $12,900,000,000 of insurance outstand- 
ing, with an aggregate gain-during 1928 of $1,- 
300,000,000 in insurance. The average group 
insurance policy in force was $633,122; the av- 
erage ordinary life insurance policy in force 
was $1605, while the average industrial policy 
was $220. 

In analyzing this statement from its various 
standpoints there are many substantial evi- 
dences that 1928 was most successful for the 
Prudential. Large increases were made in in- 
come, in assets, in surplus funds, and in busi- 
ness written and outstanding, not only indus- 
trial but ordinary and group as well. Expenses 
were low, and the lapse ratio, which has always 
been a matter of pride with the Prudential also 
showed a decrease and the rate of interest earn- 
ings was increased. The mortality experience 
was very gratifying, the actual being but 59.87 
per cent of the expected. The mortality in the 
ordinary department which was anticipated as 
low was almost matched by the exceptionally 
low mortality in the industrial department. 

The progress of the Prudential has been one 
of the romances of the life insurance industry. 
A pioneer in its field, it has kept pace with the 
changing conditions of the past 50 years, and 


by the wisdom of its management has constantly 
met the demand of changing economic condi- 
tions by presenting life insurance coverages 
which best serve the need of its policyholders 
and prospects. Its agency organization through- 
out the country has been inspired with the 
ideals which have inspired its official staff.to do 
the most possible at the least net cost to the 
policyholder. Its founder, John F. Dryden, and 
its president, Edward D. Duffield, have been 
firm believers in the adage that economy brings 
prosrerity and that a real friendliness, which 
has ever characterized its agency organization, 
brings to the Prudential a family-like atmos- 
phere possessed by no other company. 


Transactions of Actuarial Society 
of America 


Volume XXIX, Part Two, No. 80, of the 
Transactions of the Actuarial Society of 
America, covering the meeting of October 18 
and 19, 1928, have been issued. - Among the 
papers contained in this number are the Ad- 
dress of the President, James D. Craig; papers 
on Mortality Study of Impaired Lives, by 
Arthur Hunter and Dr. Oscar H. Rogers; The 
Use of Least Squares in Interpolation, by 
Kingsland Camp; Trust Agreements in Con- 
nection With Life Insurance Policies, by 
Arthur Hunter; Discussion of Papers Read at 
Previous Meeting; Extra Premiums for Amer- 
icans and Canadians Residing in Tropical and 
Semi-Tropical Countries, by Arthur Hunter; 
Mortality on Southern Negro Lives, by Arthur 
Watt; Intervaluation Statements, by Jonathan 
G. Sharp and Divergent Developments of Life 
Insurance in Britain and America, by Henry 
Moir. There was also an informal discussion 
of certain questions on aviation, a preliminary 
report by Robert Henderson, on Joint Annuity 
Mortality Investigation and correspondence con- 
cerning the Proposed Occupational Mortality 
Investigation in Europe. The usual book re- 
views, obituary notices, minutes of the meet- 
ing and index to Volume XXIX are also in- 
cluded. The price of this number of the 
Transactions is $2 and it can be ordered 
through The Spectator Company. 


STATEWIDE CAMPAIGN 


Indiana Association of Insurance Agents in 
Drive for Members 

INDIANAPOLIS, INp., April 8—Atwood L. 
Jenkins of Richmond, Ind., president of the 
Indiana Association of Insurance Agents, is 
planning a statewide membership campaign. 
The first of his series of regional meetings was 
held at Marion March 27. H. L. Barr of In- 
dianapolis, general chairman of the executive 
committee, and Joseph W. Stickney of In- 
dianapolis, former president of the association, 
attended the Marion meeting also and delivered 
addresses. The insurance boards in Marion, 
Muncie, Anderson and Logansport, participated 
in the regional meeting. J. A. Searles of 
Marion, secretary of the Indiana association, 
was in charge of the arrangements. 
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HEARSE CHASERS 


Situation in Philadelphia Seems to De- 
mand Correction 


[To the Editor of Tue Sprcrator] 
You seem to be doing some constructive 
work in getting after the ambulance chasers. 
But how about the hearse-chasers? 


These bandits, pirates or vultures, as you 
may call them, scuttle graves more vigorously 
than an erstwhile “forty-niner” of California 
would scuttle his territory for gold. 


These vultures of the Orphans’ Courts blast 
homes and lives, and mop up the insurances and 
savings that are needed to support women and 
children. 

Have you any attorney that could clean up 
a bunch of Philadelphia pirates, which it would 
not be “ethical for some local attorneys” to 
tackle? 

Professional ethics seem to be the bulwark 
that protects the professional trickster and 
bungler. 

Very truly yours, 


ANNA JARVIS. 


Philadelphia, April 1. 

For several years past THe Specrator has 
been active in endeavoring to get rid of ambu- 
lance chasing lawyers and their runners, and 
the agitation of the subject has brought about 
reforms and has led to the punishment of many 
who have been following such unethical prac- 
tices. 

In connection with the above suggestion about 
hearse-chasers it may be said that THe Spec- 
TATOR has, by its long and continuous advocacy 
of the use of the monthly income policy, done 
much to prevent the vultures and pirates who 
follow up widows and orphans from taking 
away their means of subsistence. Not only in 
Tue Spectator itself, but through the circula- 
tion of twenty million to twenty-five million 
leaflets advocating the use of monthly income 
life insurance as a means of preventing the 
waste of funds designed to supply the needs of 
widows and orphans, has Tue Specrator been 
actively opposing the methods of hearse-chasers. 
William T. Nash, a famous member of the 
staff of Tue SpecraTor and the author of the 
monthly income policy, has produced much 
effective and widely distributed literature urg- 
ing the great desirability of making life insur- 
ance payable in monthly mstalments, in order 
that it may accomplish its real purpose and not 
be wasted by being handed over to hearse- 
chasers for worthless investments. Miss Anna 
Jarvis, who writes the above letter concerning 
hearse-chasers, is nationally known as_ the 
founder of Mother’s Day and the author of 
several excellent leaflets published by The 
Spectator Company. Ambulance-chasers and 
hearse-chasers are two groups which prey upon 
the community, and particularly upon those 
who are either physically incapacitated or finan- 
cially inexperienced, and seek to take advan- 
tage of such weakness for their own profit. 
The constant extension of the monthly income 
type of life insurance serves to reduce the 
danger of life insurance funds falling into the 
hands of fakirs and thieves—Epiror, THe 
SPECTATOR. 
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WHICH DO YOU WANT To SELL ? WE HAVE BOTH 


N. & E. FLORIDA OKLAIiIOMA 


R. F. Valentine, Manager, 
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Wm. E. Hand, Manager, e 
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Springfield, Illinois. Andalusia, Alabama 


ESERVE LOAN LIFE 


INSURANCE COMPANY 
[—_—sXINDIANAPOLIS, INDIANA. = 













April I1, 1929 





Life Insurance 





THE SPECTATOR _ 











PRUDENTIAL FIELD EMPLOYEES TO 
MEET AT NEWARK 
All Delegates of United States and Canada 
Will Attend 

From April 15 to 18, inclusive, a business 
conference of the Prudential Insurance Com- 
pany of America will be held at Newark, N. J., 
the home offices of that company. About one 
thousand field employees of the Prudential will 
attend. 

There will be delegates from the Pacific 
Coast States to the West, the Gulf States to 
the South, all of the Eastern States and from 
the entire Dominion of Canada. They will in- 
clude district superintendents, assistant super- 
intendents and the leading agents of the indus- 
trial branch of the business and managers, as- 
sistant managers, special agents and brokers 
in the ordinary branch. 

The opening session of the conference will 
take place at 10 o’clock next Monday morning 
when all the delegates will gather at the home 
office gymnasium, there to hear addresses by 
the executives and to be welcomed by Edward 
D. Duffield, their president. Monday afternoon 
will be devoted to a reception of the represen- 
tatives by the various executives. 

On Tuesday morning there will be a session 
for the superintendents alone, this to be at the 
home office, while the other groups will have 
their meetings at the Hotel Commodore, in 
New York city, beginning at 3 o'clock in the 
afternoon. 

Each of the Prudential’s Division managers 
will hold meetings of their respective superin- 
tendents at 9:30 o’clock Wednesday morning. 
The ordinary managers will assemble at the 
home office, at 10 o’clock. On Wednesday after- 
noon the home office will be the scene of ses- 
sions of the assistant superintendents, the indus- 
trial agents and the ordinary special agents, in- 
cluding assistant managers and brokers. These 
latter three meetings will be held in the gymna- 
sium, the assembly hall and the junior officers’ 
lunch room, respectively. 

All the delegates will convene again in the 
company gymnasium on Thursday morning for 
the final business session. At 6:30 o’clock 
Thursday evening there will be a reception in 
the West Ball Room of the Commodore, to be 
followed by the annual dinner. President Duf- 
field will be the toastmaster, and the guests of 
honor will include Governor Morgan F. Larson, 
of New Jersey; Representative Charles A. 
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Eaton, of North Plainfield, and R. L. Calder, 
representing the Dominion of Canada. 
STANDARD DISABILITY PROVISIONS 
DISCUSSED AT CONFERENCE 
Actuaries of Life Insurance Companies 
Consider Problem 

At the conference of the Life Insurance 
actuaries held at the auditorium of the Metro- 
politan Life Insurance Company on Monday 
morning, standardized disability provisions were 
discussed. Objections were made to the defi- 
nition of total disability, partial disability and 
the surrender value of policies both before and 
after disability of the insured, as defined by 
James D. Craig of the Metropolitan, who pre- 
sided at the meeting. 

Nothing was arrived at, nor will anything 
be definitely decided until a transcript of the 
meeting is obtainable which will be April 15. 
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NEW DIRECTOR OF PRUDENTIAL 
Chester I. Barnard Elected at Meeting of 
Board 
At a meeting of the board of directors on 
Monday Chester I. Barnard was elected a di- 
rector of the Prudential Insurance Company of 
America, Newark, N. J.. Mr. Barnard resides 
at East Orange, and is first president of the New 
Jersey Bell Telephone Company. Mr. Barnard 
began his employment with that company in 
1909 in the statistical departnient. He is a 
director of the Fidelity Union Trust Company 
of Newark and is a member: of the Economics 
Club of New York as well as of the Essex, 
Downtown, Newark Athletic and Braidburn 
Country Clubs, all of New Jersey. The insur- 
ance field has gained a capable and energetic 
director in the person of Mr. Barnard, whose 
capabilities along financial lines: are ‘widely rec- 

ognized. 
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War parent has not thought of this question? 

It is one of the most important problems parents 
face, and in this day, when there are more students 
than the preparatory schools and colleges can ac- 
commodate, the parents give serious attention to the 
matter years before their children are ready for school 
or college. 

Most fathers and mothers admit the advantages 
a college education offers their children. They want 
them to make the most of their opportunities in life. 

But many a father does not realize that a Trav- 
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THe Travecers InsuraNcE CoMPANY 


Hartford, 


COMPENSATION, 


ACCIDENT 


LIABILITY, HEALTH, AUTOMOBILE, STEAM BOILER, 


GROUP, BURGLARY, 


What School Shall They Attend? 


elers life insurance policy is a guaranty that the funds 
will be available for his children’s education—if he 
should not live to see them through. 

Many insurance salesmen now recognize the 
value of educational insurance as a means of opening 
fathers’ and mothers’ eyes and minds to the subject 
of life insurance, even though other life insurance 
plans are often sold as a result of such interviews. 

Furthermore, the exact cost of a Travelers life 
insurance contract is guaranteed. There is no fluc- 
tuation in premium and the cost cannot be increased 
by the Company. 
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THE TRAVELERS INDEMNITY CoMPANY 
LIFE L. F. BUTLER, PRESIDENT FIRE 


Tue TRAVELERS Fire Insurance Company 


Connecticut WINDSTORM 


PLATE GLASS, AIRCRAFT, MACHINERY, INLAND MARINE 
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LIFE AGENTS BRIEF ISSUED 


Complete Rates and Dividends—Total 
Dividends and Average Cost for 
20 Years on 1929 Scale New 
Feature 








ANNUAL EDITION USEFUL FOR 
AGENTS’ FIELD WORK 


21ST 





Arrangement Permits Instant Comparison 
—Average Cost for 5, 10, 15 and 20 
Years a Feature 


The Vest Pocket Life Agents Brief for 1929, 
issued last week, is now being delivered.. In 
its present form, this little book is really a 
marvel of compactness and skillful arrangement. 
Underlying the evolution of the Life Agents 
Brief are two chief principles to which the 
publishers have remained faithful, viz.: to cover 
all the data which a busy and efficient agent has 
reference to in the course of his business and 
yet restrict its size so that it might never belie 
its title “Vest Pocket Brief.” The Life Agents 
Brief actually slips easily into the vest pocket 
and it is hard to conceive of any contingency 
arising in competition to which the Brief would 
not supply the answer. Though originally de- 
signed for the use of agents, this convenient 
vade mecum has become the friend of actuaries 
and home officials as well. 


The Life Agents Brief is the only life insur- 
ance publication, which, by its arrangement, 
allows instant comparisons to be made between 
rates of the various companies, age by age. 
This is done by grouping all of the rates of a 
certain age and the leading classes of policies. 
The necessary turning of pages of other pub- 
lications for comparison not only wastes time 
but is inconvenient and-diverts attention. The 
arrangement principle for the premium rates 
is carried to the cash surrender values, annual 
dividends, dividends year by year on policies for 
5 and 10 years, as well as on the actual net 
cost tables for 15 and 20 years. Recognizing 
the fact that increasing dividend payments to 
policyholders by life insurance companies bring 
about less net premium payments than have 
previously marked the net cost history The 
Life Agents Brief this year will show the aver- 
age annual net cost of policies over a 20-year 
period, if the present, or 1929, scale of dividends 
is continued throughout the 20 years. This 
completes the dividend information, already a 
valuable feature of this book, including as it 
does the dividend information noted in the suc- 
ceeding paragraphs. Dividend scales on term 
policies and also the dividends paid on full life 
policies according to the 1929 scale are shown 
as well as tabulations showing the annual divi- 
dends paid in 1929 on ordinary life, twenty- 
payment life and twenty-year endowment poli- 
cies, issued at ages 25, 30, 35, 40, 45, 50, 55 and 
60. Tables showing the dividends paid in 1929 
on policies with deferred dividend periods of 5, 
10, 15 and 20 years are also given. 

A valuable feature continued in the 1929 edi- 
tion are the tables showing the actual net cost 
of insurance for 15-and 20 years. These tables 














The National Tuberculosis Associa- 
tion is again calling attention to the 
vital importance of early diagnosis in 
the early cure of tuberculosis. 

The John Hancock Mutual Life In- 
surance Company, wishing to co-oper- 
ate in this campagin, joins in focusing 
attention upon this idea. 

For information about the early dis- 


Address Inquiry Bureau 
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JOHN HANCOCK SERIES 


Life Conservation Service—John Hancock Mut. Life Ins. Co. 
Early Discovery Means Early Recovery 






Lire INSURANCE COMPANY 


OF BOSTON, MASSACHUSETTS 


OVER SIXTY-FIVE YEARS IN BUSINESS 


























covery of tuberculosis, the prevention 
and cure of the disease, write the Na- 
tional Tuberculosis Association, 370 
Seventh Avenue, New York. 


For further information, send for 
our new booklet on the subject — 
“Three Portraits,—Is One Yours?” 
Free copies will be mailed on request. 
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will show the actual net cost at the end of fif- 
teen and twenty years for one thousand dollar 
policies issued in 1909 and 1914 on the ordinary 
life, twenty-payment' life and twenty-year 
endowment plan. It is possible from these 
tables to arrive at the actual results of policies 
issued twenty and fifteen years previous as well 
as to base saitsfactory estimates of policies is- 
sued in other years. Data are shown for ages 
25, 35, 45 and 55 years and include the premium 
charged on the policies, dividends paid during 
the fifteen and twenty-year period together 
with the surrender value at the end of the fif- 








A TOWER OF STRENGTH 


INSURANCE IN FORCE 


TWO BILLION DOLLARS 


ere $488,958,000 
54,439,000 
434,519,000 


Assets 
Surplus 
Total Liabilities . 
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Interest on policy pro- 
ceeds, profits, etc., left 
with the Company. 


FIVE AND ONE HALF PER CENT 


Total investments in United 
States securities exceed 
$231,000,000 


Dividends to Policyholders increased 
for ninth successive year. 


SUN LIFE ASSURANCE 
COMPANY OF CANADA 

















































teenth and twentieth year with the actual net 
cost and the actual average net cost ag well as 
the hypothetical average net cost, if the policy 
is surrendered at the end of those years. 

A recent innovation, the chapter showing rates 
for the leading special contracts of companies 
issuing and specializing in such a type of con- 
tract, has been favorably received and is now 
a standard feature of the book. These rates 
are in addition to the rates on standard forms 
of policies which have been included in the 
Brief for many years past. 


(Concluded on page 33) 








Over the 
$150,000,000 
Mark! 


“Increase the stride or step aside” 
seems to be the trend of modern busi- 
ness. MUTUAL TRUST since the 
beginning, has pushed forward at a 

pace that only few companies have 

been able to equal. 













The “experimental stage” has. been 
outlived and as testimony to this 
fact are the figures in black and white 
INSURANCE IN FORCE 
over 


$150,000,000 
ASSETS 


over 


$23,000,000 

















CARL A. PETERSON 
Vice-President 


Mutual Trust 


LIFE INSURANCE’ COMPANY 


EDWIN A. OLSON, President 
77 West Washington Street 
CHICAGO, | LINOIS 
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INSURANCE OFFICE ORGANIZATION 
AND ROUTINE 


« By J. B. Welson, LL. M. and F. H. Sherriff, F. I. A. 


A valuable guide to the proper organization and conduct of an 
insurance company. Sets forth the best methods to be followed 
in the formation and management of an insurance company’s staff. 
Practical features of operation, such as correspondence, branch 
control, agency audits, office systems and machines, are compre- 
hensively discussed. 

Price, $2.25 





Physiology and Anatomy. By Dr. Harold Gardiner. A 
concise and clearly written treatise, with numerous illustrations. 
It also contains chapters on the common diseases and accidents 
(including industrial diseases), and a list of everyday medical 
terms. ‘The book is designed particularly for insurance men and 
lawyers. 414 pages; cloth binding. zi 

Price, post paid, $3.00 





Principles of Insurance. By J. E. Exe. A book which 
will aid in a clear understanding of the principles and practices of 
accident, fire, marine and life insurance. 


Price, post paid, $1.50 





Accountancy. By Francis W. Prxiey. An entirely new 
work dealing with Accountancy from a theoretical and practical 
point of view. The latest exposition of the science. 318 pages. 


Price, post paid, $2.25 





Dictionary of Fire Insurance. A Comprehensive Encyclo- 
pedia of the Law and Principles of Fire Insurance, and British 
and Foreign Practice. Edited by BERNARD C. REMINGTON, F. C. 
I. I. Contains contributions by prominent officials of fire in- 
surance companies and other experts. Subjects are arranged 
alphabetically and well cross-indexed. Important subjects are 
given ample space and full explanation, and a great amount of 
serviceable knowledge is presented in condensed form. 


480 pages, half leather binding, price, $8.50 





Dictionary of Accident Insurance. A new, Encyclopedic 
Work Dealing with the Principles, Law and Practice of Every 
Branch of Accident Insurance. Edited by J. B. WELson, L.L. M., 
F.C.1.1.,F.C.1.S. Contains many contributions by well-known 
authorities on British Accident Insurance Law and Practice, with 
numerous forms and documents. In each particular section, sub- 
jects are arranged alphabetically. Covers all classes of insurance 
except life, fire and marine. 


814 pages, half-leather binding, price, $17.50 





Insurance. A Practical Exposition for the Student and Busi- 
ness Man. By T. E. Younc, B. A., F. R.A. S. Third Edition, 
Revised and Enlarged. A lucid, simple exposition of the princi- 
ples and practice of life, fire, marine and other branches of insur- 
ance. Adopted asa text book by Yale University. 


424 pages, third edition, price, $3.00 


Principles of Marine Law. By LAwrRENCE DuckworTH. A 
knowledge of Marine Law is of the utmost importance to all those 
who are in any way connected with marine insurance or the ship- 
ping trade, and the volume covers all the essential features. 


Price, post paid, $2.25 





Office Organization and Management. By LAWRENCE R. 
DicksEE, M. Com., F.C. A.,and H. E. Buarn. This volume gives 
in detail, with the aid of specially selected illustrations and copies of 
actual business forms, a complete description of management and 
organization under the most improved and up-to-date methods’ 
315 pages, cloth. 

Price, post paid, $2.25 





SOLE SELLING AGENTS of the above works for the Insurance world 


THE SPECTATOR COMPANY 


135 WituM Srreer 
NEW YORK 


InsuRANCE ExcHANGE 
CHICAGO 





The Home Life Insurance Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 





This Company issues all modern forms of policy contracts from BIRTH 
to 60 years next birthday. 
INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from 
date of issue and are up-to-date in every respect. 
ORDINARY POLICIES contain valuable SPECIAL DISABILITY and 
TOTAL AND PERMANENT DISABILITY CLAUSES and DOUBLE 
INDEMNITY FEATURES, and are guaranteed by State Endorsement. 

A Home Life policy brings ce of 

mind to the man who loves his family. 
Basil S. Walsh, President P. J. Cunningham, Vice-President 
Joseph L. Durkin, Secretary John J. Gallagher, Treasurer 

Dr. E. Bryan Kyle, Medical Director 


‘Independence Square Philadelphia, Pa. 











EXPANSION 


These are the keywords 
in the program of development 
of ATLANTIC LIFE of Richmond, Va. 


Prospective General Agents, men who wish to 
throw in their lot with a strong growing company, 


will find that 
“Honestly, It’s the Best Policy.” 


ATLANTIC 














GEORGE WASHINGTON LIFE 


INSURANCE COMPANY 
Charleston, W. Va. 
Harrison B. Smith, President 


presents opportunity for liberal contracts covering definite 
territory with Home Office registry and with power of ap- 
pointment of sub-agents. 

The States of West Virginia, Vriginia, Ohio, Kentucky, 
Tennessee, South Carolina, North Carolina, Georgia, Michi- 
gan, Oklahoma and Washington. 


Address ERNEST C. MILAIR, Vice President and Sec’y. 



































(;eneral, Accident 


‘FIRE AND LIFE 





FREDERICK RICHARDSON, United States Manager 


GENERAL BUILDING - 47 & WALNUT STS. 
PHILADELPHIA 


SERVICE AND ITS REWARD 
By William T. Nash 
ab ae ee ne rhpgoon mt a a real agent in a small town, shows 
iring example is the best spur to progress, and no man or woman ean read “Service aND 
Irs Rewarp” without realising that the life insurance offers limitless opportunites 


for success. 
Every life insurance eompany should get a su of this new leaflet comprising 16 pages of 
poe Lplniy A prospective agente. 


interesting reading, and cover, to present and 
PRICES 
Single copy 15 cents 
SO copies. ............- $5.00 1000 copies............. $65.00 
100 Bel “site sae paaew sais $9.00 es ae Giiewanate we 
Be Pes daniciswsebeiewes $37.50 WE: en tensecsnes $475.00 
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FIRE INSURANCE 





FIRE PROTECTION MEETING 


Large Turnout Expected at Memphis 
May 13 to 16 


TECHNICAL PROBLEMS FOREMOST 








Entertainment Features of Contention Are 
Well Planned 

A preliminary program has been outlined for 
the annual meeting of the National Fire Pro- 
tection Association which will be held at the 
Hotel Peabody, Memphis, Tenn., May 13-16. 
Monday, the opening day, will be devoted to the 
usual convention routine. Registration and 
technical committee meetings will take up the 
forenoon and Commissioner Davis will wel- 
come the convention to the city at a luncheon 
at the Hotel Peabody. President Jordan will 
deliver the response. The afternoon session 
will dispose of reports of officers and the vari- 
ous standing committees. 

Fire prevention committees for the Nation, 
for Canada and for New York will be heard 
at Monday evening’s session. Also the field 
service report will be rendered and Dana Pierce 
and C. W. Mowry will discuss “Recent Devel- 
opments in Fire Protection Engineering.” 

The morning and afternoon sessions sched- 
uled for Tuesday, May 14, are expected to be 
the drawing card of the convention. The sub- 
jects to be covered starting at 9:45 a. m.,, are 
as follows: 

Chamber of Commerce and Safety Council 
Section. Are chambers of commerce interested 
in fire protection? Terrence Cunneen, man- 
ager insurance department, U. S. C. of C. 

The Fire Chief’s views of a community fire 
prevention program. Chieg J. T. Speddy, Lake- 
wood, Ohio. 

Fire protection for municipal airports, H. E. 
Newell, National Board of Fire Underwriters ; 
the Dallas fire prevention campaign, A. L. 
Ruebel, Dallas Chamber of Commerce; the 
Memphis method of protecting public build- 
ings, Capt. C. P. Remmey, Memphis Fire De- 
partment; fire prevention in schools, Olga 
Juniger, Texas State Insurance Commission. 

Afternoon, 2 p. m.—Building construction 
committee report; zoning committee report; 
reports from N. F. P. A. representatives on 
committees of American Standards Association ; 
garage committee report; safety to life com- 
mittee report; aviation committee report; con- 
struction operations committee report; fire rec- 
ord committee report; protection of openings 
committee report and protection of records 
committee report. 

Tuesday evening is an open date save for 
technical committees meetings and the meet- 
ing of the Fire Marshal section. 

Wednesday and Thursday will be almost 
entirely devoted to hearing and discussion on 
numerous technical committees. 


AMERICAN INSURANCE AND COLUM- 
BIA FIRE MEN AT NEWARK 
Annual Meeting of Eastern, New England 
and Southern Agents 
The annual meeting of the Eastern, New 
England and Southern field men of the Amer- 
ican Insurance Company, Newark, and _ the 
Columbia Fire, of Dayton, Ohio, was held 
this week at the home office in Newark. The 
first session was held Monday morning. Each 
morning, up to and including Thursday, there 
was a business session in the assembly room. 
The afternoons were given over to handling 

individual problems in private interview. 

Among the speakers, were Ralph G. Hinkley, 
manager of the New England department; 
Special Agent Kietzman of Toledo; Special 
Agent Plangman of Cleveland; Special Agent 
Kelsey of Albany, and Special Agent Doremus 
of Philadelphia. Guest speakers included S. D. 
McComb, manager of the Marine Office of 
America, on “Selling the Marine Coverages,” 
and Alvin W. Smith, manager of the Associated 
Aviation Underwriters, on “Problems of Avia- 
tion Underwriting.” The annual dinner took 
place on Thursday evening at the Newark Ath- 
letic Club, the visitors’ headquarters during 
their stay in Newark. C. Weston Bailey, presi- 
dent, was toastmaster, assisted by Walter G. 
Shannon, president of the Kennel Klub—the 
field men’s own organization—with Mr. Gor- 
ham as speaker-of-the-evening. Following the 
dinner an entertainment was given, featuring an 
original farce, “The Great American Drama,” 
enacted by a cast chosen from among the field 
men. 


Marsh & McLennan Joins With J. B. F. 
Davis & Son on Coast 

The consolidation of the brokerage business 
of the firms of Marsh & McLennan and J. B. 
F. Davis & Son, two of the largest in San 
Francisco, brings together one of the oldest 
brokerage offices of the Pacific Coast and one 
with a national organization. The title of the 
new company retains the names of both parties 
in full. Marsh & McLennan also operate as 
a general agency in California and will retain 
this business as a separate entity under the 
name of Marsh & McLennan. 

Marsh & McLennan have a_ nation-wide 
brokerage organization and act as_ general 
agents for a number of companies. J. B. F. 
Davis and Son have been in business in San 
Francisco for 55 years and control a large 
amount of marine business in addition to other 


insurance lines. 


Jefferson Fire Licensed in Texas 
The Jefferson Fire Insurance Company of 
Newark, N. J., has been licensed to transact 
business in the State of Texas. 


15 





MICHIGAN LOSSES LOW 





Reports to Insurance Department Re- 
veal Premium Gains and Reduced 
Loss Ratio 





FEW CONFLAGRATIONS IN 1928 





Stock Fire Insurance Companies Write 
$23,288,822 Out of $27,331,149 Total 
Premiums Reported to Department 


Lansinc, Micu., April 5. — Companies 
writing fire business in Michigan’ operated on 
the most profitable basis in many years dur- 
ing 1928, it has just been disclosed by the 
Michigan department following the totaling of 
premium and 168s figures based on the annual 
reports. 

The general fire loss ratio for the State was 
44.77 per cent, the lowest point reached since 
1906, and the volume of business done was 
the greatest in Michigan history with the ex- 
ception of 1925. Premiums totaled $27,331,- 
149 and losses $12,236,241. The premium total 
was a considerable gain over 1927 when it 
amounted to $25,310,120. In view of the fact, 
however, that the loss ratio for that year was 
55.6 per cent, the business was much more 
profitable in 1928. The situation holds true 
in comparing 1928 with 1925, the peak pre- 
mium year, also, as the loss ratio in that year 
was 61.84 per cent. 

The loss ratio has now been reduced consist- 
ently each year since 1924 when it attained a 
high point for recent years of 68.51 per cent. 
In 1925, as mentioned, it slid off slightly but 
was still at the disastrously high figure of $1.84 
per cent. Another reduction was achieved in 
1926 when the percentage was 58.27 and 1927 
saw 55.6 reached. The big drop in 1928, how- 
ever, was most gratifying, particularly as it 
seemed to indicate that Commissioner Charles 
D. Livingston’s work toward reducing the loss 
ratio was bearing fruit. The Commissioner, as 
head of the insurance department and the fire 
marshal’s office, has been pounding away at 
over-insurance and arson as the weak links 
which have resulted in excessive losses in the 
past. Favored by a prosperous year in indus- 
try and trade in 1928, the results achieved in 
the campaign speak for themselves. 

Loss ratios since the department was estab- 
lished have reached 70 per cent or more in but 
five years, as follows: 1877, 71 per cent; 1884, 
71; 1893, 72 (highest on record); 1896, 70; 
1917, 71. : 

The stock carriers continued to write the 
great portion of the total fire business, their 
premium totals being $23,288,822, compared 
with $3,804,883 for the mutuals and a negligible 
$237,444 for the reciprocal exchanges. Stock 
company losses totaled $11,152,458; those of the 
mutuals $958,339; the reciprocals $125,444. 








THE SPECTATOR 
































INSURANCE COMPANY 


Des Moines, Iowa 


Paid to Policyholders, over $28,000,000.00 
Insurance in Force - - $141,492,727.00 


A. C. TUCKER, President 

















Security — 


When the Mutual Benefit was or- 
ganized in 1845 there were only a 
few Life Insurance Companies in 
the United States. Through the 
Wars, Panics and Epidemics of all 
these years, it has always stood 
safe and secure as a foremost 
disciple of Pure Life Insurance. 


THE 


Mutual Benefit Life Insurance Co. 


Newark, New Jersey 
Organized 1845 























1929 


Che Oldest Life Insurance Company 
in the West. Desirable territory open 
for live agents. Has an enviable record 
for liberal dealing. 


ST. LOUIS MUTUAL LIFE INSURANCE CO, 
ST. LOUIS, MO. 


RAPID TRANSIT! 


Rapid transit is a vital necessity of metropolitan life in- 
surance transactions. There must be no rapid transit problem 
in surplus lines and brokerage cases. And there isn’t in Penn 
Mutual practice. Our Home Office and our greater New York 
agencies have together worked out a system of service in 
which there is neither waste motion nor waste time. There’s 
no calling of our issuance department to inquire, ‘“‘Why haven’t 
we heard from such and such a case?”’ Our issuance depart- 
ment has down pat the process of earliest delivery, and each 
agency knows what it must do in any case to obtain this 100% 
service. 


We invite you to deal with full assurance with any one of 
our metropolitan agencies. There will be no slip-up, and your 
experience will make you a repeat patron. 


Wm. A. Law, President 
Wm. H. Kingsley, Vice-Pres. Hugh D. Hart, Vice-Pres. 


The Penn Mutual Life Insurance Company 


Independence Square 


Philadelphia, Pa. 
Founded 1847 
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‘ THE SIGN OF GOOD CASUALTY INSURANCE 








LIABILITY BURGLARY 
ACCIDENT CREDIT 
HEALTH - BOILER 

- AUTOMOBILE LANDLORDS 
TEAMS ELEVATOR 
COMPENSATION GENERAL LIABILITY 


ESTABLISHED 1869 


LONDON GUARANTEE & ACCIDENT CO., LTD. 
HEAD OFFICE, 55 FIFTH AVE., NEW YORK 
C. M. Berger, United States Manager 
E. W. Lang, Resident Manager, 90 Maiden Lane, New York 


Thursday 























llinois — Indiana — Iowa — Kansas — Kentucky — Michigan — Minnesota 


“INDEPENDENCE FOR DEPENDENTS” 


Request details for our remunerative contracts for 


AGENCY MANAGERS 
for, Colorado, West Virginia, Illinois, Indiana, 
Pennsylvania and Ohio 


You will benefit by our special attention now to these States 


Security Life Insurance Company of America 
134 North La Salle Street, Chicago 
O. W. JOHNSON, President S. W. GOSS, Vice-President 


egon—Pennsylvania—Tennessee — Virginia—Washington— West Virginia 
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THE WOMAN’S BENEFIT ASSOCIATION 


Largest Fraternal Benefit Society Composed Exclusively of 
Women in the World 


Organized October 1, 1892 
WOMEN DEPUTIES WANTED 
Good Territory Everywhere in United States 
and Canada for Qualified Field Applicants. 
Teeital Paths WE so le) Sioa. aie steno ielo siale:h x veers $26,500,000 
Benefits Paid since Organization over...... - 38,000,000 
For further information write to 


THE INTERNATIONAL HEADQUARTERS 
W. B. A. Building Port Huron, Michigan 


Bina West Miller Frances D. Partridge 
Supreme President Supreme Secretary 
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CHICAGO TAX SITUATION 
UP AGAIN 





Corporation Counsel Suggests Com- 
promise on Seven-Year-Old 
Litigation 





DOMESTIC COMPANIES ALSO UNDER 
FIRE 


Would Tax 60 Per Cent of Net Receipts 
Reported for Five Years 





Cuicaco, Inx., April 10—The treasuries of 
Cook County and the City of Chicago are in 
desperate need of funds and in the emergency 
the politicians of this territory are turning their 
eyes longingly to the insurance companies. In 
fact they have become so desperate that they 
are making overtures to settle the much pro- 
longed litigation involving the taxation of net 
receipts of out of State fire insurance com- 
panies. 

Corporation Counsel Samuel Ettelson has 
asked authority to compromise the suits against 
the foreign fire companies and bring to a close 
the litigation started about seven years ago at 
the behest of tax ferrets. The increased tax 
revenue which these suits contemplated has been 
nil, but on the other hand they have cost the 
public bodies of Cook County large sums in 
litigation expense and now if the compromise is 
accepted by the companies, which is that they 
report their net receipts for the five years 
from 1923 to 1927, inclusive, and have them 
taxed as personal property, the tax ferrets will 
share in the payments because the payments 
had been contested. 

This, in spite of the fact that the sums if 
paid, will be the same amount that the companies 
would have paid if let alone. 

Briefly the compromise is for the companies 
to report their net receipts for the five years 
which then will be debased 40 per cent and the 
tax extended on the remaining 60 per cent. The 
sums then paid would be entered as judgments 
in the individual suits against each company 
which sought to force each company to make 
individual returns for each agency for each year 
since 1869. These suits then would be dis- 
missed. 

The question of whether the companies will 
accept the compromise or will further contest 
the litigation and take the matter back to the 
Supreme Court will be left to each company 
individually. 

As for the domestic corporations Mr. Ettel- 
son asserts, in a letter tc William H. Malone, 
chairman of the State tax commission, that the 
domestic insurance corporations have not been 
taxed sufficiently upon their capital stock and 
earnings. 


DINNER TO CHAS. S. ROSENSWEIG 
Impressive Testimonial by Fire, Marine 
and Liability Brokers Association 

Largely attended was the testimonial dinner 
to Charles S. Rosensweig given by the Fire, 
Marine and Liability Brokers Association of the 
city of New York, at the Hotel Biltmore, Wed- 
nesday evening, April 10. 

Mr. Rosensweig was presented with an en- 
grossed testimonial, handsomely bound in 
leather, bearing the signatures of all those pres- 
ent. The testimonial was inscribed to Mr. 
Rosensweig with “sincere appreciation of his 
unselfish, loyal and outstanding services as 
chairman of the committee on uniform applica- 
tion blanks and as chairman of the committee 
on operating costs.” 

After dinner the gathering was addressed by 
Albert Conway, superintendent of insurance of 
New York State; James A. Beha, former New 
York superintendent and now chairman of the 
board of the International Germanic Trust 
Company ; Thomas B. Donaldson, former super- 
intendent of insurance of Pennsylvania; W. 
Douglas Owens, president of the Fire, Marine 
and Liability Brokers Association, and Mr. 
Rosensweig. 

Prominent company officials in attendance 
were: John S. Turn, vice-president of the 
ZEtna Life and affiliated companies; John 
McGinley, manager of the New York office, 
Travelers Insurance Company; T. J. Graham, 
Globe Indemnity Company ; H. C. Maxon, vice- 
president, Continental Insurance Company; 
John A. Griffin, vice-president, Fidelity and 
Deposit Company, and Charles D. Hilles, New 
York manager, Employers Liability. 


Fidelity & Guaranty Fire Now in 31 States 

Battrmore, Mp., April 1.—The Fidelity & 
Guaranty Fire Corporation, the new running 
mate of the United States Fidelity & Guaranty 
Company, has been licensed to do business in 
31 States and the District of Columbia. This is 
rightly considered a rather remarkable record 
when it is considered that they did not get 
their license to do business in Maryland until 
February 25, and it is expected that they will 
enter ten other States very shortly. Agency 
appointments are being made as rapidly as ar- 
rangements can be completed. 


Sails for Europe 

Archibald C. Cyphers, treasurer of the Amer- 
ican Insurance Co. of Newark, N. J., accom- 
panied by Mrs. Cyphers, sailed for Europe on 
the S. S. America on April 3rd for a two 
months’ pleasure trip. They will visit England, 
France, Germany, Austria and Italy, returning 
some time in June. 

Mr. Cyphers resides at 24 Maple Terrace, 
East Orange, N. J. 


WESTERN STATES FIRE, IOWA, READY 
FOR BUSINESS 
Adjunct of Grain Dealers Mutual Fire— 
J. A. King, President 


Des Moines, Iowa, April 8.—By virtue of 
the official approval of the Iowa State Insur- 
ance Department, the Western States Fire In- 
surance Company is ready for business. It is 
the latest Des Moines insurance venture. It is 
an adjunct of the Grain Dealers Mutuai Fire 
Insurance Company. J. A. King, long at the 
head of the mutual concern, is president of the 
new organization. I. C. Edmonds of Marcus 
is vice-president, and D. O. Milligan is secre- 
tary-treasurer. 

The Western States Fire will be a stock com- 
pany with a paid-up capital of $200,000 and a 
surplus of $200,000. It will be operated entirely 
separate from the Western Grain Dealers Mu- 
tual Fire Insurance Company, although the two 
companies will have the same executives, di- 
rectors and agents. Mr. King pointed out that 
his will enable the sale of both stock and mu- 
tual insurance in accordance with the desires 
of clients. He also said that the casualty field 
will be ‘entered later. The new company will 
engage in a general fire and tornado business, 
together with automobile insurance. A promi- 
nent feature of its activities will be a reinsur- 
ance for the. sister company and for any other 
Iowa or midwestern company requiring such 
service. i 

The Western States Fire Insurance Company 
will enter seven statés the first year. They are 
Iowa, Wisconsin, Minnesota, South Dakota, 
Nebraska, Kansas and Missouri. The field 
force of the Western Grain Dealers Mutual al- 
ready has between 500 and 600 agents, who will 
represent the Western States Fire in five of 
the seven states, while in the remaining two, 
Wisconsin and Minnesota, general agents have 
recently been appointed. 


Insurance Losses in New York City 


It is interesting to note the growth of the fire 
losses in New York city through a series of 
years. In 1873, for example, the loss on build- 
ings in New York city (boroughs of Manhat- 
tan and the Bronx) amounted to $378,676, 
while the loss on contents was $1,681,623. The 
losses gradually crept up until in 1923 the 
losses on buildings aggregated $5,252,531 and 
on contents $13,871,995. Meanwhile, however, 
the percentage of loss to insurance involved has 
materially declined, showing that the protec- 
tion has much improved. Figures for the years 
named and those intervening, as shown in The 
Insurance Year Book, Fire and Marine Vol- 
ume, make an interesting study of the loss in 
America’s largest city, 





Has paid losses for 
cver 50 years 


J.HARRIS LENKER, President. 





City Insurance Company of Pennsylvania 


SUNBURY, PENNA. 


A strong, conservative Company, noted for 


Organized 1870 
Cash Capital $600,000 


A. F. O’DANIEL, Secretary and Underwriting Manager 


fair and prompt adjustment of losses 
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Indemnity Fire Company of America, 
Philadelphia 

The Indemnity Fire Company of America 
has been formed at Philadelphia, with $100,000 
capital and $50,000 surplus, as one of the suc- 
cessors to the Indemnity Exchange of America, 
a companion company being the Indemnity Cas- 
ualty Company of America. The par value 
of stock is $10 and the subscribed price per 
share is $15. The company was licensed in 
Pennsylvania, March 27 last, and writes auto- 
mobile fire, theft, collision and property dam- 
age, having begun business on April 1. The 
company will operate in Pennsylvania, New 
Jersey and Delaware, and its officers are: 
President, H. S. Bradley; vice-presidents, Wil- 


liam O. Muench, Jr., and G. E. D. Connor; 
secretary and treasurer, N. W. Wismer. 


Western Union Meets 
(Concluded from page 3) 
Illinois Supreme Court did something unprece- 
dented and revoked the previous ruling, leaving 
the situation where it was before with thou- 
sands of dollars of taxes unpaid. 

The Cook county authorities then proposed 
to the companies that they compromise. This 
they refused to do, because Seeley would re- 
ceive part of the money paid. Mr. Folonie said 
that the companies had asked insurance attor- 
neys for an opinion, and had been informed that 





no opinion could be given, and that each com- 
pany would have to decide for itself whether 
to pay the tax or else hope for the Illinois Su- 
preme Court to reverse its reversal. 

At the morning meeting, Mr. Flickinger gave 
his report, reviewing current problems, espe- 
cially the competition of new companies. Harry 
Curran Wilbur of Chicago gave a report on 
what the public relations committee had done 
in making contacts with business organizations. 

He said it was necessary for insurance men 
to tie up with every possible business and get 
on more friendly terms. 

Tonight the Oil Association met to take up 
the oil situation, especially as applying to Kan- 


sas, Oklahoma and Texas. 
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PENNSYLVANIA INSURANCE DAYS 
Will Be Held at Allentown on May 21, 22 
and 23 

PHILADELPHIA, PENNA., April 8—An enter- 
tainment program of the highest order is be- 
ing arranged for the Pennsylvania Insurance 
Days, to be held in Allentown on May 21, 22 
and 23, by the entertainment committee headed 
by C. M. Stauffer and George C. Blumer. 
More than 500 are expected to attend the In- 
surance Federation’s insurance days. Allen- 
town agents are working to make the program 
a big success and at a meeting held last week 
in the America Hotel, plans were made for ex- 
tending the activities of the thirty-six members 
of committees present through the distribution 
of participation credentials issued by the Insur- 
ance Federation of Pennsylvania. 

A change has been made in the entertain- 
ment program for this year. Previous years 
found a dance on the evening of the first day. 
This year a gala program, with splendid enter- 
tainment features, will be staged. Golf tourna- 
ments and an extended trip through the fa- 
mous Trexler estate are being arranged for 
the third day. 


NEW TARIFF CHANGES ON COAST 
Board of Fire Underwriters of the Pacific 
Extend Coverages 
San Francisco, Cauir., April 6.—The Board 
of Fire Underwriters of the Pacific has sent 
out the following circular to agents and brokers 

explaining new tariff changes: 

Term Insurance.—This change extends the 
three-year term privilege (formerly allowed 
only on furniture and fixtures) to include ma- 
chinery and equipment in A, B and C class 
buildings, except motion picture studios, pro- 
vided the buildings themselves are eligible to 
term. Certain occupancies heretofore exempted 
under our former rule on furniture and fixtures 
have also been extended the privilege of term. 

Average Clause and Distribution Clause — 
The reduced rate average clause will hereafter 
be known as the average clause and the aver- 
age distribution clause as the distribution 
clause. 

Rental Insurance.—A new form of rental in- 
surance has been adopted whereby the rental 
value of unoccupied or vacant portions of a 
building may now be included as a part of the 
rental income of the building. Rental value 
insurance on unoccupied buildings heretofore 
required specific insurance at an increase of 25 
per cent over the rent rate of an occupied 
building. Under the new rule this increase has 
been reduced to 10 per cent. 

Pro Rate Term Privilege.—The privilege of 
placing insurance under one, two, and three- 
year policies on a pro rata basis for the purpose 
of distributing premiums over a three-year pe- 
riod, which has been allowable on public prop- 
erty, has now been extended to apply also to 
certain school and church properties which are 
not operated for profit. 


Fire Company Changes Name 
Franxkrort, Ky., April 8—The First Ken- 
tucky Fire and Marine Insurance Company of 
Louisville has filed amended articles of incor- 
poration with Miss Ella Lewis of this city, 
secretary of State, changing the name of the 
company to the First Kentucky Fire Insurance 


Company. The articles as amended have been 


approved by Miss Lewis. 
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Fire During Structural Operation Big 
Problem, Says Herbert E. Maxson 





SUCH FIRES PREVENTABLE 





Underwriters Now Planning to Improve 
Conditions 

There have been so many serious fires in 
buildings under construction causing losses of 
millions of dollars, that underwriters are plan- 
ning to improve existing conditions, by formu- 
lating safer methods of procedure during struc- 
tural operations, according to a statement made 
recently by Herbert E. Maxson, vice-president 
of the Conunental Insurance Company in charge 
of the metropolitan department. 

“It often happens,” said Mr. Maxson,. “that 
builders erect large structures of various types, 
without sufficient thought for the prevention of 
fire, although decidedly hazardous conditions 
are usually present in the shape of wood scaf- 
folding, open-flame heaters, or salamanders, 
and inflammable packing materials such as 
excelsior and wood shavings. Last, but not 
least, the majority of the workmen smoke while 
attending to their duties, and give little heed 
to where their discarded matches and cigarette 
stubs may find resting places. 

“The result has been that there have been 
many heavy losses on buildings in course of 
construction, most of the fires being unneces- 
sary and easily preventable. 

“Builders and owners of these properties 
have likewise been hurt financially by the added 
costs incident to interrupted operations. 

“New Yorkers will recall the three million 
dollar church on Riverside Drive that recently 
burned, and prior to that another large loss 
occurred in a partly-finished hotel on upper 
Fifth avenue. In addition to these instances, 
numerous others are being recorded through- 
out the United States. 

“This is not surprising in view of a recent 
survey of a structural operation in the East, 
which may be considered typical. The costly 
stone exterior had been erected and the roof 
was being installed under the following haz- 
ardous conditions: 

“Practically the entire front of the building 
had been enclosed with wood scaffolding, and 
solid wood framing shielding the stone carvers. 
The wood deck over the street in front of the 
building had coal stoves over and under it, 
and in the contractor’s shanties and tool sheds 
were two fifty-gallon drums of gasolene and 
quantities of inflammable building materials. 

“The floor near the entrance was partly cov- 
ered with straw in which tile or some similar 
building material had been packed; close by 
were a broken packing case and many small 
pieces of waste wood. At the moment the in- 
spection was being made the loose packing 
material on the floor became ignited by a cigar- 
ette stub thrown from an upper platform. 

“Other hazards encountered more gasolene 
plumbers’ torches, open salamanders, loosely 
hung temporary electric wiring and supplies of 
gasolene in flimsy cans, 
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Carl H. Weitzel Joins Fire Association 

J. W. Cochran, president of Fire Associa- 
tion of Philadelphia, and affiliated companies, 
announces the appointment of Carl H. Weitzel 
a special agent for the Fire Association, the 
Reliance Insurance Company, and Victory In- 
surance Company, for the southern New Jer- 
sey field, Delaware and eastern shore Mary- 
land, to succeed James M. Beatty who has re- 
signed. Mr. Weitzel has had a number of 
years’ experience in field work, and resigns as 
special agent in New Jersey of the Insurance 
Company of North America to connect him- 
self with the Fire Association group. 


Agents Form Association 

Insurance agents of Westwood, N. J., have 
formed an association to be known as the 
Westwood Insurance Agents Association. Only 
those maintaining a local office and residing in 
the municipality are eligible for membership and 
practically 100 per cent of the eligibles have 
joined. The organization was formed primarily 
for the purpose of soliciting business in con- 
nection with public properties. John E. Haring 
is president and J. H. Goodwin is secretary of 
the association. 


National Standard Fire Buys Life Com- 
pany 

Interests identified with the National Stand- 

ard Fire Insurance Company of Houston, 


Texas, have purchased a substantial block of 
the Union 
Dallas. 
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American Re-Insurance Co. 
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67 Wall Street New York, N. Y. 
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SURETY UNDERWRITING 


New and Practical Text Book for 
Agents, Underwriters and 
Students 








BY LUTHER E. MACKALL 





This New Volume Supplies Invaluable In- 
formation as to All Types of Fidelity 
and Surety Bonds 


Under the title The Principles of Surety: Un- 
derwriting The Spectator Company has just 
published a most valuable guide for agents and 
underwriters engaged in surety underwriting, 
and for students of that branch of the insur- 
ance business. Since the first edition of this 
book was written by Luther E. Mackall, A.B., 
LL.B., some fifteen years ago, there have been 
numerous changes in underwriting policies and 
practices, and his views have become clearer 
and his knowledge of underwriting problems 
more complete. In order to include in this new 
edition all classes of bonds now being written 
and to express the latest and best thought on 
the underwriting of them, Mr. Mackall found 
it advisable to rewrite the entire book rather 
than to revise the original edition. This has 
been done and not even one section of the orig- 
inal edition remains, though, of course, the sub- 
stance of much of the earlier editions is em- 
bodied in this one. 

This exceptionally lucid and informative book 
has been written from the point of view of 
the underwriter, though designed primarily for 
the use of agents, and as a source of informa- 
tion regarding bonds of the various classes. 

The Principles of Surety Underwriting is so 
written that the agent, the underwriter and the 
student may glean from it a clearer understand- 
ing of underwriting problems, and with such 
knowledge not only make more effective so- 
licitations of business, but also make more com- 
prehensive and satisfactory submissions, and 
thus obtain better results for themselves and 
their clients. 

Students of the business, particularly the 
young men who are or may be employed at the 
home offices of the companies and at branch 
offices and agencies, Will be enabied by study 
of this excellent book to absorb knowledge 
which will be invaluable to them in the pur- 
suit of their business. 

Each chapter contains a comprehensive treat- 
ment of the subject thereof, each class being 
analyzed for the purpose of showing the nature 
and extent of the obligation to be assumed, the 
risks to which the surety will be subject and 
the factors which are to be considered in the 
underwriting; and then there is an outline of 
the qualifications which under standard or ac- 
cepted practice an applicant should have to war- 
rant the acceptance of his application. 





The chapter titles indicate briefly the general 
scope of this comprehensive work. They are 
as follows: 

Fidelity bonds; blanket fidelity bonds; bank- 
ers’ blanket bonds; State, county and munic- 
ipal official bonds; Federal official bonds; court 
fiduciary bonds; judicial bonds; construction 
contract bonds; bid bonds on construction con- 
tracts; ‘maintenance bonds; supply contract 
bonds; miscellaneous contract bonds; mort- 
gagors’ completion bonds; lessees’ completion 
bonds; depository bonds; instalment note guar- 
antees; real estate mortgage guarantees; bonds 
to secure duplicates of lost securities; Fed- 
eral permit bonds, and State and municipal li- 
censes and permit bonds. 

This book covers the entire field of corporate 
suretyship and includes a comprehensive treat- 
ment, not only of the lines or classes that have 
been long established, but also the newer classes 
including blanket fidelity bonds; bankers’ blanket 
bonds; mortgagors’ and lessees’ completion 
bonds; instalment note guarantees; and real 
estate mortgage guarantees. 

The chapter on bankers’ blanket bonds con- 
tains not only a statement of the underwriting 
principles but also an analysis of each of the 
standard forms and an interpretation of each 
clause or paragraph, the meaning of which may 
be obscure or open to question. 

The Principles of Surety Underwriting is an 
exceptionally serviceable book, contains 280 
pages, including index, is substantially bound 
in buckram and sells at $4.50 per copy. 


INSURANCE MEN TO PROTEST MICHI- 
GAN BILL 
Proposes That Companies Supply Surety 
Bonds Guaranteeing Continuance 
of Payments 


LansinG, Micu., April 8—A bill causing 
some apprehension among casualty insurance 
forces which would force all companies writing 
workmen’s compensation lines in Michigan to 
supply surety bonds guaranteeing continuance 
of payments in event of “default or insolvency 
of insurance carriers issuing such policies” was 
introduced last week in the lower house of the 
Michigan legislature by Rep. Frank Wade of 
Flint, president of the Michigan Federation of 
Labor. Insurance men do not believe that the 
legislature will take such a bill seriously. 
There is always an element of uncertainty in 
regard to the action of legislators in regard to 
proposals for which the cry of “public protec- 
tion” is raised. For that reason it was said 
this week that a public hearing will probably 
be asked at which the insurance side of the case 
will be presented to the legislators. The bill 
was turned over to the house insurance commit- 
tee, which is headed by Rep. Joseph Armstrong, 
a Detroit insurance man. Other members of the 
committee are Representatives Haight, Miles M. 
Callaghan, Wilson and MacDonald. 
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JOHN L. MEE ELECTED 
PRESIDENT 


Heads Equitable Casualty and Surety 
Company 








W. EUGENE ROESCH BECOMES 
SECRETARY 





Luther E. Mackall and David Scope Made 
Vice-Presidents at Annual Meeting 


At the annual meeting of the board of direc- 
tors of the Equitable Casualty and Surety Com- 
pany held on Monday of this week, Executive 
Vice-President John L. Mee was elected presi- 
dent of the company in place of Eugene 'T. 
Warner, resigned. In addition, Luther ‘E. 
Mackall and David Scope were elected vice- 
presidents and W. Eugene Roesch was made 
secretary. 

President Mee is considered one of the most 
capable and experienced executives in the in- 
surance business. Having originally been a 
successful producing agent, he was later vice- 
president and superintendent of agencies for the 
National Surety and during the time he oc- 
cupied that post, the company’s field force grew 
from about 5000 to nearly 12,000 agents. 

Vice-President Mackall is a surety under- 
writer who has had many years of experience 
with leading surety companies and who has been 
chief surety underwriter for such organizations 
as the National Surety and American Surety. 
He went with the Equitable Casualty and 
Surety last month and will supervise all surety 
underwriting for the company. Mr. Mackall 
is the author of “The Principles of Surety Un- 
derwriting,” a standard textbook on the subject 
of which a new and enlarged edition has just 
been published by The Spectator Company. 

The promotion of Mr. Scope to be a vice- 
president, is in recognition of his success as 
head of the Equitable’s automobile claim depart- 
ment. Mr. Scope started his insurance career 
with the handling of motor vehicle claims in 
the New York metropolitan district. Special- 
izing in this work, he joined the Equitable Cas- 
ualty and Surety about two years ago. 

Secretary Roesch resigned after more than 
five years as associate editor of THE SPECTATOR 
to become connected with the Equitable Casu- 
alty and Surety on April 1. During his services 
with THe Spectator, he was nationally known 
as an authoritative writer on casualty and surety 
topics, while his attendance at conferences and 
conventions in the business gave him a broad 
understanding of conditions throughout the 
United States. Prior to his connection with 
Tue Spectator, Mr. Roesch was transporta- 
tion engineer of the New York Edison Com- 
pany and assistant manager of its automobile 
bureau, and during the World War served as 
an officer in the English Royal Flying Corps. 
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TRAVELERS NEW MERIT 
RATING PLAN 





Provisions Almost Identical With 
the Bureau System 





COUPLED WITH INSTALMENT PAY- 
MENTS 





Carries Ten Per Cent Reduction for Two- 
Year No Accident Record 

It has been known for some months that 
the Travelers Insurance Company, Hartford, 
was preparing a merit rating system under 
which all new automobile liability and property 
damage insurance would be written. The plan 
took effect as of March 25, 1929. No policy 
dated prior to that time is eligible for the re- 
duction, which amounts to 10 per cent, but 
those issued since March 25 may be rewritten 
under the provisions of the new plan at the 
request of the policyholder. 

The company states in announcing the new 
policy that the reduction is conceived both to 
promote safe driving and to reward car own- 
ers who have established safe driving records 
over the required period. It has long held the 
conviction that the merit rating plan is the 
logical means of adjusting the premiums for 
this class of insurance and, coupled with their 
instalment payment plan, the company now 
claims to offer the fullest possible and most 
equitable protection to the motoring public. 

The Travelers plan is almost identical in 
operation with that recently adopted by the 
Bureau companies and some of the non-Bureau 
concerns. The two-year no accident provision 
is contained and certain specified care of the 
automobile is insisted upon. The rules under 
which the passenger car owner may qualify 
for the 10 per cent reduction have been widely 
advertised. 

Section 97 Now Amended 
(Concluded from page 3) 

The American Men Ultimate Table of Mor- 
tality is based upon recent mortality experi- 
ence among insured lives. The amendments 
permit this table as an alternative minimum 
standard of valuation. Companies will be given 
a safe leeway in calculating extended term in- 
surance, which experience has indicated to be 
necessary. 

It seems reasonable that a company which 
is more economical in obtaining new business 
should be permited to write a larger volume 
of new business. Accordingly, the amend- 
ments substitute an “economy percentage” based 
on the ratio of the first year expense limit to 
first year expenses for the complicated “economy 
percentage” of the present law, based on total 
expenses. 





Director of General Reinsurance Corp. 

At the annual meetings of the stockholders 
of the General Alliance Corporation and Gen- 
eral Reinsurance Corporation, held on Tuesday, 
April 2, 1929, Alfred H. Swayne, vice-president 
of General Motors Corporation, was elected a 
director of these two companies. 


DOUBLES CAPITAL STOCK 
International Reinsurance Corporation 
Votes for Expansion at Annual 
Meeting 
Shareholders of the International Reinsurance 
Corporation of Los Angeles, Calif., at their an- 
nual meeting on Tuesday, April 9, unanimously 
approved the recommendation of board direct- 
ors to double the corporation’s capital stock by 
the issuance of an additional one hundred thou- 
sand shares. All of the present directors were 
re-elected. The board of directors met imme- 
diately following the shareholders’ meeting and 
re-elected the following officers: Carl M. Han- 
sen, president; O. Rey Rule, J. Philip Bird 
and Eugene A. Widmann, vice-presidents; J. 
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V. H. Challiss, secretary-treasurer, and M. H.. 
Jackson, assistant secretary. 

The board of directors voted to immediately 
issue fifty thousand of the one hundred thou- 
sand shares authorized. No public offering is 
to be made, shareholders of record on April 
30 being given the right to subscribe for one 
share new stock for each two shares now held 
at forty dollars per share. This will add one- 
half million dollars to capital and one million 
and a half to surplus and reserves placing the 
company in a strong position to properly care 
for its increased business. President Hansen 
reported that for the first nine months of opera- 
tion net premiums written by the corporation 
were in excess of two million dollars. 
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Insurance Brokers 
Profit By Our 
National Advertising 


In leading newspapers all over the United States 
and Canada, Credit Insurance is advertised, week 
in and week out, to thousands of Manufacturers 
and Jobbers. This is one reason why 


American Credit Insurance 


is growing so rapidly year after year—and why it 
is to the advantage of the general broker to co- 
operate in the writing of our policies. Maybe you 
ought to investigate the great protective service 
we render to our many policyholders; safeguard- 
ing their resources absolutely against bad debt 
losses, providing them with acticient collection 


General Insurance Brokers, look into the selling 
possibilities of American Credit Insurance. While 
our regular agents are necessarily trained credit 
insurance specialists, still we have a plan by which 
you can co-operate with us to your definite profit. 
Check up and see if your present clients are pro- 
tected by Credit Insurance. Then get the full 
details of our interesting proposition by writing 
or phoning any of our offices. 


“The AMERICAN — | 


CREDIT~ INDEMNITY Co. 


J. F. M° FADDEN. presipent 


Offices in all leading Cities: 


New York, St. Louis, Chicago, Cleveland, Boston, 
San Francisco, Philadelphia, Baltimore, Detroit, 
Atlanta, Milwaukee, Etc. 

In Canada: Toronto, Montreal, Etc. 
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| Special Automobile Rates 


Insurance Policies provide for Assureds 
participation in profits. Writing all types 
of the following classes of Insurance and 


CONTRACT BONDS 
FIDELITY BONDS 
JUDICIAL BONDS 

LICENSE & PERMIT BONDS 
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MISCELLANEOUS BONDS 


Surplus to Policyholders $1,700,000 
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TRAVELERS NEW MERIT 
RATING PLAN 


Provisions Almost Identical With 
the Bureau System 








COUPLED WITH INSTALMENT PAY- 
MENTS 





Carries Ten Per Cent Reduction for Two- 
Year No Accident Record 

It has been known for some months that 
the Travelers Insurance Company, Hartford, 
was preparing a merit rating system under 
which all new automobile liability and property 
damage insurance would be written. The plan 
took effect as of March 25, 1929. No policy 
dated prior to that time is eligible for the re- 
duction, which amounts to 10 per cent, but 
those issued since March 25 may be rewritten 
under the provisions of the new plan at the 
request of the policyholder. 

The company states in announcing the new 
policy that the reduction is conceived both to 
promote safe driving and to reward car own- 
ers who have established safe driving records 
over the required period. It has long held the 
conviction that the merit rating plan is the 
logical means of adjusting the premiums for 
this class of insurance and, coupled with their 
instalment payment plan, the company now 
claims to offer the fullest possible and most 
equitable protection to the motoring public. 

The Travelers plan is almost identical in 
operation with that recently adopted by the 
Bureau companies and some of the non-Bureau 
concerns. The two-year no accident provision 
is contained and certain specified care of the 
automobile is insisted upon. The rules under 
which the passenger car owner may qualify 
for the 10 per cent reduction have been widely 
advertised. 

Section 97 Now Amended 
(Concluded from page 3) 

The American Men Ultimate Table of Mor- 
tality is based upon recent mortality experi- 
ence among insured lives. The amendments 
permit this table as an alternative minimum 
standard of valuation. Companies will be given 
a safe leeway in calculating extended term in- 
surance, which experience has indicated to be 
necessary. 

It seems reasonabie that a company which 
is more economical in obtaining new business 
should be permited to write a larger volume 
of new business. Accordingly, the amend- 
ments substitute an “economy percentage” based 
on the ratio of the first year expense limit to 
first year expenses for the complicated “economy 
percentage” of the present law, based on total 
expenses. 





Director of General Reinsurance Corp. 

At the annual meetings of the stockholders 
of the General Alliance Corporation and Gen- 
eral Reinsurance Corporation, held on Tuesday, 
April 2, 1929, Alfred H. Swayne, vice-president 
of General Motors Corporation, was elected a 
director of these two companies. 





DOUBLES CAPITAL STOCK 


International Reinsurance Corporation 
Votes for Expansion at Annual 
Meeting 


Shareholders of the International Reinsurance 
Corporation of Los Angeles, Calif., at their an- 
nual meeting on Tuesday, April 9, unanimously 
approved the recommendation of board direct- 
ors to double the corporation’s capital stock by 
the issuance of an additional one hundred thou- 
sand shares. All of the present directors were 
re-elected. The board of directors met imme- 
diately following the shareholders’ meeting and 
re-elected the following officers: Carl M. Han- 
sen, president; O. Rey Rule, J. Philip Bird 
and Eugene A. Widmann, vice-presidents; J. 
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V. H. Challiss, secretary-treasurer, and M. H.. 
Jackson, assistant secretary. 

The board of directors voted to immediately 
issue fifty thousand of the one hundred thou- 
sand shares authorized. No public offering is 
to be made, shareholders of record on April 
30 being given the right to subscribe for one 
share new stock for each two shares now held 
at forty dollars per share. This will add one- 
half million dollars to capital and one million 
and a half to surplus and reserves placing the 
company in a strong position to properly care 
for its increased business. President Hansen 
reported that for the first nine months of opera- 
tion net premiums written by the corporation 
were in excess of two million dollars. 
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National Advertising 


In leading newspapers all over the United States 
and Canada, Credit Insurance is advertised, week 
in and week out, to thousands of Manufacturers 
and Jobbers. This is one reason why 


American Credit Insurance 


is growing so rapidly year after year—and why it 
is to the advantage of the general broker to co- 
operate in the writing of our policies. Maybe you 
ought to investigate the great protective service 
we render to our many policyholders; safeguard- 
ing their resources absolutely against bad debt 
losses, providing them with notictont collection 
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General Insurance Brokers, look into the selling 
possibilities of American Credit Insurance. While 
our regular agents are necessarily trained credit 
insurance specialists, still we have a plan by which 
you can co-operate with us to your definite profit. 
Check up and see if your present clients are pro- 
tected by Credit Insurance. Then get the full 
details of our interesting proposition by writing 
or phoning any of our offices. 


“The AMERICAN | 


CREDIT~ INDEMNITY Co. 


J. F.M° FADDEN. presipDent 


Offices in all leading Cities: 


New York, St. Louis, Chicago, Cleveland, Boston, 
San Francisco, Philadelphia, Baltimore, Detroit, 
Atlanta, Milwaukee, Etc. 

In Canada: Toronto, Montreal, Etc. 
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Do You Contemplate 
Making a Change? 


If you do you will want the best value 
obtainable to offer your prospects. Our 
new Universal Policy is a winner. Nine 
Policies in One. We believe it to be the 
most liberal and easiest sold policy form 
on the market today. 


Pays face of policy, plus all accumula- 
tions on Endowment or Limited Pay 
forms in case of death before maturity. 
No medical examination or loss of basic 
rate if changed back to Whole Life form. 


A profitable contract is available to men 
capable of appointing agents and manag- 
ing a territory. For further information 
address 


ADDRESS AGENCY DEPARTMENT 
National Life Company 


ie ERSARV i 
y ANNIVERSARY, 
Bot 1929 tee 


A mutual legal reserve company 


Home Office: Des Moines, Iowa 





Six Men Helped Write 
This Advertisement 


The Peoria Life long ago established the aim that 
it must not be excelled in the service it gives its 
agents, as well as its policyholders and beneficiaries 
whose satisfaction is necessary to the success of its 
agents. Such voluntary expressions as the following, 
which we are constantly receiving, indicate that this 
aim is being achieved. 

An agent who has asked for special information: ‘I have been actually 
astonished at the way we get data from you. It seems that you take a per- 


sonal interest in every inquiry, and do everything in your power to help us 
get the business on the books.” 


A policyholder who has just paid a premium: “TI have done business with 
life and property insurance companies, and your company impresses me more 
by its politeness, consideration and efficiency than any.” 


An agent who has completed the Company’s educational course: “I 

feel very proud to be an agent of the Peoria Life, and will do my utmost to 

put into practice all the knowledge gained in the course. It is an enjoyable 

os. and will benefit anyone, regardless cf how much insurance experience 
e has had.” 


A policyholder whose renewal premium has been solicited: ‘I appreciat® 
your efforts to keep my policy in force. I find that doing business with you 
is a whole lot more satisfactory than other transactions I have had.”’ 


A disabled policyholder: ‘I consider this very fine service. You have don€ 
more than I expected. It will be a pleasure to recommend your company.” 


A policyholder who has paid a policy loan: “Your kindness and almos, 
never-ending efforts on my behalf have not gone unnoticed. If the hearties 
praise among my friends can help you, you have been aided to a great extent.’ 


Peoria Life Insurance Co. 


Peoria, Illinois 























“In This Way We Measure” 


LIFE INSURANCE COMPANY may well 

measure its success by the good it performs 
rather than by great size. Through eighty-six years 
THe Mutua Lire INSURANCE CoMPANY OF NEw 
York, the “first American Company,” has measured 
its success by the scope, manner and degree of its 
service. In such a way it is measuring now as its 
service broadens. 


Issuance of contracts of all standard forms, sub- 
stantial dividends, income settlement provisions, 
Disability and Double Indemnity Benefits, and 
prompt payments and practices for convenience of 
members are embraced in its present service. 


It welcomes as field representatives those who 
know that success is according to the natural law 
of compensation—that the best comes to those who 
give out the best of themselves. 


The Mutual Life Insuramte Company 
of New York 
34 Nassau Street New York, N. Y. 


DAVID F. HOUSTON GEORGE K. SARGENT 
President 2nd Vice-President 
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MOTOR CASUALTY CORP. LICENSED 
IN PENNSYLVANIA 

Officers Believe Collision Insurance Can 
Be Made Profitable 

PHILADELPHIA, PENNA., April 8.—The Motor 
Casualty Corporation of America, claiming to 
be the first company to specialize in the writing 
of non-deductible collision insurance, was li- 
censed last week by the Insurance Department 
of Pennsylvania and began the writing of busi- 
ness the latter part of the week with a paid-in 
capital of $100,000 and surplus of $50,000. The 
company at present will operate only in Penn- 
sylvania, although it later expects to enter 
other States, and will confine its underwriting 
to collision insurance attempting, as much as 
possible, to confine its operations to pleasure 
cars. 

Officers of the company declare that they 
believe collision insurance, if properly under- 
written, can be made profitable. They also as- 
sert that statistics show that the average colli- 
sion claim is $7. In addition, they point out 
that their rates are based on the delivery price 
of the automobile whereas other companies base 
the premium on the f.o.b. price. 

The rates of the Motor Casualty are formu- 
lated on a percentage basis of the actual cash 
value of the car. The rates for new cars fol- 
low—those for used cars being 2 per cent 
higher in each class: 

Where full selling price of car, equipped and 
delivered, is between $100 and $250, 10 per 
cent; between $251 and $500, 9 per cent; $501 
to $750, 8 per cent; 751 to 1250, 7 per cent; 
$1251 to $1500, 6 per cent; $1501 to $2000, 5 
per cent; $2001 to $3000, 4 per cent; 3001 to 
$4000, 334 per cent; $4001 to $7500, 3 per cent; 
$7501 to $10,000, 214 per cent. 

Edwin P. Weber is senior vice-president, sec- 
retary and general manager of the company. 
Frederick M. Dunn, Jr., former speical agent 
for Philadelphia and suburban territory for the 
Constitution Indemnity, is director of agencies 
and underwriting. 

The company will operate under the man- 
agement of the following board of directors: 

Robert G. Erskine, attorney, president; 
Edwin P. Weber, industrial and sales engineer ; 
Maurice E. Bell, identified with the automo- 
bile industry for fifteen years, second vice- 
president; Rudolph Bell, formerly engaged in 
the manufacture of wearing apparel, treasurer ; 
Franklin F. Dickerman, attorney chairman of 
the finance committee; Nathan B. Fleisher, 
managing editor of the Jewish World, chair- 
man of the publicity committee; A. Basil Lyons, 
investment banker; Dr. Aubrey R. Kiersey, 
member of the faculty of Temple University, 
and Morris F. Miller, investment banker. 
George R. Cooper, who has been identified with 
the Sylvania and the Royal, will be comptroller 
of the company. 


Joins Consolidated Indemnity 
Arthur H. Hayum has resigned as assistant 
general solicitor of the National Surety Com- 
pany and has joined the staff of Consolidated 
Indemnity and Insurance Company as manager 
of the fidelity bond department of the latter 
company. 





Aero Underwriters Corp. Announces 
Developments 

Aero Underwriters Corporation announces 
that its subsidiary, Barber & Baldwin, Inc., has 
been appointed general aviation underwriting 
agents for the Liverpool & London & Globe 
Co. and Globe Indemnity Co. The Aero Insur- 
ance Co. and the Aero Indemnity Co., also sub- 
sidiaries of Aero Underwriters Corp., will share 
as reinsurers in the business written under the 
policies of the Liverpool & London & Globe 
Co. and the Globe Indemnity Co., and the Aero 
Engineering and Advisory Service, Inc., also a 
subsidiary of Aero Underwriters Corp., will 
render an inspectional service through their 
corps of aero engineers covering the entire 
country. 


F. R. Metcalf Vice-President Standard 
Accident 

PHILADELPHIA, PENNA., April 8—F. R. Met- 
calf, resident manager at Philadelphia for the 
Standard Accident, who developed the com- 
pany’s Philadelphia business from a small scale 
into the present office, one of the largest cas- 
ualty and surety offices in Philadelphia, has 
been made resident vice-president of the Stand- 
ard Accident at Philadelphia. Samuel J. Carr, 
who recently resigned as manager of the bond- 
ing and surety department of the middle depart- 
ment of the Employers’ Liability, has been 
named resident manager for Philadelphia by 
the Standard Accident. Both officials are well 
known in the territory and will take up their 
new duties immediately. 
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FRANKLIN SURETY COMPANY 
ORIGINATES NEW FORM 
OF BOND 


Guaranteeing customers of Stock Exchange Houses 
against loss of their margin or credit balances in the event 


This is an innovation in the world of suretyship and 
finance and is backed by the FRANKLIN SURETY 
COMPANY and a group of affiliated reinsuring companies 
with total assets in excess of $10,000,000.00. 


BROKERS-—get busy and tell your clients about 
this new form of protection to investors and traders. 


For further information call 


BANK BOND DIVISION 
BEEKMAN 8151 


FRANKLIN SURETY COMPANY 


123 William Street 
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NOW READY FOR 1929 


THE FIRE INSURANCE 


Policyholders Pocket 
Index 


Reports on 1023 Companies 


No similar work published contains in its main 
tables the statistics for ten years of so many fire insur- 
ance companies as THE POCKET INDEX, which 
gives the transactions for a decade of companies 
in the main tables, with totals and average ratios for 
the period; notwithstanding which, it is the earliest, 
most condensed and smallest statistical publication, 
most conventent for pocket use, that appears in the early 
months of the year, when such information is most 
needed. 

Conveniently Arranged 


The headings of the various tables are as follows: 


Financial Exhibit 





NOW READY FOR 1929 


The HANDY CHART of CASUALTY 


Surety and Miscellaneous 
Insurance Companies 


Reports on 750 Companies 


Here is the only chart in the market presenting 
casualty and miscellaneous insurance company statis- 
tics in the manner entirely endorsed by practically 
every casualty company and statistician. 


ALL FIGURES on EARNED and INCURRED BASIS 


Important features which are presented in THE 
HANDY CHART in the 1929 edition are: 


UNDERWRITING EXHIBIT DATA FOR THE 
YEARS 1918—1929 
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PROS AND CONS OF MERIT RATING PLAN 
Advocates of New System Urge a Fair Trial—Amenable to 


HE merit rating plan for automobile lia- 

bility and property damage insurance 

appears to present something of a para- 
dox to the insurance world. The plan is gen- 
erally endorsed in principle and condemned in 
practice. At least it has been condemned to 
the extent that many companies have come out 
in favor of a flat 10 per cent reduction in pref- 
erence to a similar cut based on the record of 
the driver, who, it must be remembered, must 
have also been the owner of the car, over a 
period of approximately two years. 

It has been stated that much of the opposi- 
tion to the merit rating plan has come from the 
ranks of the brokers—and perhaps not without 
understandable reason, because many perplexing 
problems immediately become obvious as the 
technicalities of the potential situations are pre- 
sented. For instance, there arises the matter 
of definitions. What, exactly, constitutes an 
accident? Must the company insuring the car 
be obligated for a monetary loss before the 
mishap is registered against the owner? 
Brokers, as well as car owners, all are familiar 
with numerous situations in which two parties 
to an accident have sustained equal damages 
and by mutual consent agreed to allow the two 
losses to offset each other. In such cases it 
might be argued that one or both of the drivers 
had been involved in an accident, and even 
that such an accident had been occasioned by 
careless driving. 

Then too it is claimed that the plan might 
tend to invite litigation. Others maintain that 
it establishes an artificial manual level and that 
the only sound procedure is the straight out re- 
duction. Still another question that has been 
raised concerns the matter of ownership. Why 
penalize the competent driver who has not 
owned his car for two years but who may have 
been driving for years? These and many other 
questions have brought considerable disfavor 
to bear against the merit rating plan with the 
consequence that the flat rate reduction was 


Constructive Criticism 


started and followed up so vigorously that many 
feared it would degenerate into a rate war. 
This eventuality, however, seems to have been 
safely avoided, largely due to the level headed- 
ness of the company executives themselves and 
also to the efforts of the Insurance Department 
of the State of New York, which body strongly 
discouraged anything beyond a reasonable rate 
reduction. 

Notwithstanding this apparent dissatisfaction 
with the merit rating plan as now constituted, 
the principle involved appears entirely sound 
and its retention is without a doubt is as in- 
evitable as progress. The reason for this is 
that everyone will readily agree that the care- 
ful, capable, small risk driver is deserving of 
a lower rate than is the reckless and inefficient 
one whose record has been one of constant ex- 
pense to the insurance companies. An adjust- 
ment of rates to suit the conditions presented 
by widely varying types of drivers is as logic- 
ally demanded as is the established difference 
between the rates for fireproof stone buildings 
and beach boardwalk shanties which will disap- 
pear with the first wind blown spark. The 
only problem to be solved is, how can it be 
accomplished with a minimum of detail work 
on the part of agents and a maximum of equit- 
able protection to the policyholder. 

Another consideration is, of course, the desir- 
ability of the plan from the standpoint of the 
companies. Stock companies are perhaps in a 
position of less advantage than are the mutuals 
who go out and seek a class of business “made- 
to-order,” as it were. The stock companies 
must accept considerable business which they 
might with profit to themselves avoid. The 
careless automobile driver would fall into this 
class while the man who boasts a decade of 
driving without an accident would naturally be- 
long on the other side of the fence. Merit 
rating, in some form, would solve this problem 
and equalize rates on a scientific basis. 

No one thus far encountered maintains that 
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the present plan is the ultimate ideal. In fact 
many partisans of merit rating are frank enough 
to admit numerous undesirable features, but 
they ask for constructive criticism and not for 
the abandonment of a movement which they 
feel is one of the most progressive steps yet 
taken in the casualty field. 

It is also called to mind that the history of 
all rate adjustment in all lines of underwriting 
has been more or less a trial and error pro- 
cedure. If the plan is sound in principle it can 
be worked out to the satisfaction of all and to 
the ultimate benefit of policyholder and under- 
writer alike. It is the hope of the National 
Bureau and of the companies advocating merit 
rating that the companies may soon present a 
united front in putting over the plan and work 
together in a constructive manner to popularize 
the innovation with the motoring public. It is 
believed that motoring will become infinitely 
safer and that the present tremendous toll of 
human life will be materially reduced if the 
plan is followed up and improved, as indeed it 
will be from time to time. Even at this mo- 
ment much attention is being devoted to the 
perfection of merit rating and it is not at all 
unlikely that changes will be recommended in 
the near future. 

In connection with this subject it might be 
pertinent to point out that England has had a 
satisfactory merit rating plan in operation for 
the past twenty years, in the face of which it is 
hard to understand why the United States com- 
panies have lagged behind, particularly since 
it has outstripped the world in the operation of 
all other lines of insurance. 

The rating plan as now in practice will not 
prove impossible of operation by any means, 
and with the straightening out of a few minor 
technicalities it should even prove a smooth 
working expedient. Meanwhile it should be 
given a fair trial and be used as a stepping 
stone to a better and more universally satis- 
factory plan. 
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NON-CANCELLABLE ACCIDENT AND HEALTH BUSINESS IN 


F the eighty-two insurance companies 
QO writing accident and health insurance 

in Massachusetts last year, only twen- 
ty-two transacted a non-cancellable business. 
Seven of these latter are life insurance com- 
panies, two have affiliated life companies and 
three transact a reinsurance business only. The 
twenty-two companies wrote in premiums dur- 
ing 1928, $13,947,653.79 of non-cancellable busi- 
ness, and paid in losses on this class, $7,612,- 
250.20. The bulk of this business was written 
by a Masachusetts company, the Massachusetts 
Protective of Worcester, which reports $7,645,- 
094.34 total premiums written. 

Non-cancellable business has not been partic- 
ularly profitable for Massachusetts companies. 
Many of them paid for losses more than they 
received in premiums last year—some three and 
four times as much—and the underwriting ex- 
pense was high. The premiums written by the 
Monarch Accident specified as a Massachu- 
setts corporation, amounted to $1,664,476.77, 
(no new business now written), that of the 
Equitable Life of New York $1,254,011, by the 
Continental Casualty, Chicago, $947,194.29, and 
by the Connecticut General, Hartford, $699,- 
079.79, are in order the next largest writers of 
non-cancellable business. 

The three oldest companies in the field of 
non-cancellable insurance are the Massachu- 
setts Accident of Boston, the Pacific Mutual 
and the Connecticut General. The Pacific Mu- 
tual does not write business in the Bay State. 
The Massachusetts Accident, received the of- 
ficial approval of its first non-cancellable form 
from the Massachusetts Insurance Commis- 
sioner on February 6, 1915. 

Non-cancellable policies have been more 
actively sold by the Massachusets Protective 
in comparatively recent years and the strides 
which the company has made in this field are 
largely the results of greater concentrated ef- 


MASSACHUSETTS FOR 1928 


fort. The company confines all business to the 
masonic fraternity. This company is one of 
the smaller writers of accident and health in- 
surance, the total premiums written last year 
exclusive of non-cancellable business amount- 
ing to $418,625.74. The total premium income 
of the twenty-two companies from other acci- 
dent and health insurance was nearly $50,000,- 
000, a result that eliminates any alarm which 
existed among the companies fifteen years ago 
when they were fearful that non-cancellable 
business would hurt the regular line of acci- 
dent and health insurance. 

Although lack of uniformity in writing the 
business makes statistics of little value in 
determining gain or loss, it appears that this 
type of contract has gained slowly with the 
public and that most of the companies are not 
pressing it to any considerable extent, in fact, 
would not touch it were it not for their agents 
who insist on using it as a working tool. Dur- 
ing its development about ten companies have 
ceased to write new business, and but one, the 
Ridgely Protective, a Massachusetts corpora- 
tion, has recently entered the field. This com- 
pany wrote in premiums its first year, $156,- 
549.86 and paid in losses $30,881.35. Non-can- 
cellable policies are safeguarded by a special 
reserve set up in addition to the statutory re- 
business and this is figured by some of the 
companies on the New York standard. There 
is no prescribed standard for the Massachusetts 
companies. A uniform basis of figuring this 
additional reserve has never been actuarily 
agreed upon, although both the companies and 
the insurance departments have argued the 
problem. In the early stages of the business 
no such reserve was set up excepting by one 
of the Massachusetts companies. It was at the 
instance of an official of this company that the 
insurance commissioners, a few years later, 
agreed to include in the annual statement 


NON-CANCELLABLE ACCIDENT AND HEALTH RESULTS IN 1928 


Companies Total Business Business in Massachusetts 
Investigation 

Premiums Losses P:emiums Losses of Claims Commissions Total Reserve 
eS ee $162,750.87 $124,128.76 $9,773 .98 $9,418.12 $4,278.81 $25,416 $117,174.26 
Aetna Casualty......... 12,198.42 8,560.21 339 .16 396 .25 4.63 2,757 .34 51,525.72 
Columbian National..... 33,840.00 16,000 .00 2,154.83 5,000 .00 50.00 9,315.12 5,279 .87 
Connecticut General...,. 699,079.79 123,797.00 §2,154 .94 8,378.81 6,372 .67 98,011.36 1,023,218 .00 
Continental Casualty.... 947,194.29 . 287,038.32 18,201.49 12,594 .06 37,526.39 161,515.63 215,520.31 
Employers Liability..... 899 .00 607 .93 fh, seers 13.13 1 ge SS lah a a Fs 
Equitable Life (N. Y.)... 1,254,011.00 773,667.98 64,764.60 28,934 .65 38,713.12 69,741.61 1,404,272 .00 
European General....... 13,773.43 121,558.82 647 .38 5,549 .77 613.09 3,920 .60 3,330 . 87 
First Reinsurance....... 102,393 .75 45,763 .38 1,313.73 717.42 245.61 34,215.38 65,672 .96 
Fraternal Protective..... 13,450.58 2,531.18 1,055.25 + eee Rosy ee tees 
General Reinsurance..... 207,030.28 206,189.58 10,181 .67 9,912.80 1,807 .94 2,635.75 594,919.00 
Loyal Protective........ 53,813 .60 22,009 .00 1,130.95 1,491 .47 309 .27 4,417 .93 1,477 .77 
Massachusetts Accident... 420,556.29 144,258.21 83,464.19 29,558.29 12,098.29 120,290.28 476,332.54 
Massachusetts Casualty. . 8,466.15 536 .55 6,379 .07 263.29 35.74 Eup. - “lsekaes 
Massachusetts Protective. 7,645,094 .34 4,557,654.60 122,035.17 52,082 .17 41,512.12 1,030,436 .31 1,373,005 .00 
Metropolitan Life....... 97,081 .98 64,605 .00 6,606 .42 2,343.00 2,830 .47 10,544.29 139,952.00 
Monarch Accident...... 1,664,476.77 791,356.00 102,604.32 37,437 .80 17,680.71 214,266.01 100,000.00 
Ridgely Protective....... 56,549 .86 30,881.35 766 .42 6.50 877. 18,770.13 1,000 .00 
MOUNEIE.§ ccacs sucess 123,384.68 106,937.63 2,910.33 6,940.24 1,678 .23 23,106.20 461,821.50 
United Craftsman....... 132,921.95 52,108.73 81,977 .00 EY Se ee 13,546 .06 3,506 .00 
United Life & Accident.. 199,927.17 126,612.58 10,927 .23 7,502.22 7,439 .83 25,885.10 3,058 .64 
U. S. Fidelity & Guar.... 8,759 .59 5,447 .12 a 31.49 1,836 .00 10,512 .33 


Recapitulation * (22 Companies) 


Non Cancellable Massachusetts 


a $579,801 .59 
PLT coe eGns Geukcok awa ts6 ens 251,875.85 

All States 
MINES idee chewens oecece $1,874,871 .54 
ON a eae ie ie aa oie cae 135,775 .05 
IRS IE Ae ES ys 6,051,572 .77 


Accident and Health Massachusetts 


Presaniansin Witten ss. :sc:s o/6.060 nee +. $2,780,503 .94 
AMMEN S53 5 9566 aoa oes baksiseass 1,304,887 .47 
All States 
PICHMIMER T 5 5 0 CS Sos son Fede eee ere os $13,947,653 .79 
DOLD 5a. P5ics sok cae oe eens cares 7,612,250 .20 


* United States Casualty writes some non-cancellable but has not reported it separately. 
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blanks a line for reporting this liability, and 
in all subsequent years the companies have been 
showing this additional amount. The total re- 
serve reported by the twenty-two companies 
to the Massachusetts Department was $6,051,- 
572.77. The question of uniform tables has 
never been settled and there are company offi- 
cials who are still hoping that the committee 
of insurance actuaries who, since 1922, have had 
the matter before them will offer even a ten- 
tative formula to be tried out in the near future, 
believing that a fair trial is all that is needed 
to prove its adequacy or otherwise. 

Commissions paid last year to agents, the 
only item entering into acquisition cost which 
the companies report separately in their finan- 
cial statements, amounted to $1,874,817.54. 
Claims cost these companies $135,775.05 for in- 
vestigations. 


MOTOR CASUALTY CORPORATION 
Philadelphia, Penna. 

Will Write Non-Deductible Collision 

The Motor Casualty Corporation of America 
has been organized under the laws of Pennsy]l- 
vania to specialize in the writing of non-deduct- 
ible collision policies. The company will be 
the first to operate exclusively in this new field 
of automobile insurance. 

Organization has been effected by a group of 
business men in Philadelphia. Officers and di- 
rectors will be: Robert G. Erskine, president; 
Edwin P. Weber, senior vice-president and 
secretary; Maurice E. Bell, second vice-presi- 
dent; Rudolph Bell, treasurer; Franklin F. 
Dickerman, chairman of the finance committee ; 
Nathan B. Fleischer, chairman of publicity com- 
mittee; A. Basin Lyons, Aubrey R. Keirsey 
and Morris F. Miller. 


NEW AMSTERDAM CASUALTY 
Baltimore, Md. 
Plans Capital Stock Increase 

A special meeting of the stockholders of the 
New Amsterdam Casualty Company, Baltimore, 
will be held April 18 for the purpose of acting 
on the proposal of the board of directors to 
increase the capital stock of the company to 
$4,500,000 by the issue of 150,000 new shares 
of $10 par value each. 

President J. Arthur Nelson announces that 
the directors are recommending this increase of 
capital in contemplation of a stock dividend of 
50 per cent, thereby transferring $1,500.000 from 
surplus account to capital account; and of mak- 
ing the dividend rate $2 per share per annum, 
beginning with the August 1, 1929, dividend. It 
is contemplated that the stock dividend will be 
payable on July 15, 1929, to stockholders of 
record at the close of business June 15, 1929. 


—The Standard Surety and Casualty Company, New 
York, was licensed as of March 29, 1929, to transact 
business in the State of Texas. This makes 21 States 
in which the company is licensed. 
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GERMANIC FIRE INSURANCE COMPANY 
New York, N. Y. 
May Organize Casualty Running Mate 


The International Germanic Trust and the 
Germanic Fire Insurance Company of New 
York are said to be planning the establishment 
of a casualty and surety company which may be 
known as the Germanic Indemnity Company. 
While no definite program has been laid out as 
to the financial structure doubtless the rumored 
new company will be well backed and its ac- 
tivities will be extended throughout the coun- 
try. James A. Beha, the former superintendent 
of insurance of New York is chairman of the 
board of the International Germanic Trust and 
is a director of the Germanic Fire. 


INCOME PROTECTIVE ASSOCIATION 
Tulsa, Okla. 
New Mutual Will Write Accident and 
Health 

The Income Protective Association of Tulsa, 
Okla., has been granted a charter and applica- 
tion has been made for license. The association 
will write accident and health insurance only 
and will operate as a mutual. C. B. Faubion, 
investment broker and one of the incorporators 
of the new company has been apopinted agency 
manager. He has a background of insurance 
sales experience, having been at one time State 
manager for the Great Northern Life. 

The other incorporators are Charles Borders, 
secretary of the United Building and Savings 
Association of Tulsa; P. B. Speed, associated 
with the Page interests at Sand Springs, and J. 
A. Seekatz of Tulsa, Roy E. Savage, formerly 
assistant insurance commissioner of Oklahoma, 
is attorney for the association. 


INDEPENDENCE INDEMNITY COMPANY 
Philadelphia, Penna. 
New Stock Fully Subscribed For 


At the recent annual meeting of the stock- 
holders of the Independence Indemnity Company 
of Philadelphia, it was announced that the issue 
of 100,000 shares of new stock has been fully 
subscribed and paid for at $25 a share. Two 
million five hundred thousand dollars has thus 
been provided as additional funds for the treas- 
ury. The surplus to policyholders now exceeds 
$4,000,000 and a reserve of $600,000 has been 
appropriated for contingencies. 

Charles H. Holland was re-elected president ; 
Joseph R. Wells and E. B. Anderson, vice- 
presidents; James Morrison, secretary and 
treasurer. 

Henceforth the Independence Indemnity will 
be associated with the following group of com- 
panies which are under the management of 
Corroon and Reynolds: American Equitable 
of New York, Bronx Fire, Brooklyn Fire, 
Globe of Pittsburgh, Knickerbocker of New 


York, Jefferson Fire of Newark, Long Island 
Fire, Merchants & Manufacturers Fire of New- 
ark, New York Fire, Republic Fire of Pitts- 
burgh, Sylvania of Philadelphia, Pa. 

The Independence Indemnity will have the 
close cooperation of the above named compa- 
nies but the business of the company will be 
conducted as heretofore under its present of- 
ficers, who have been with the company from 
its beginning. The home office of the Inde- 
pendence Indemnity is in its own building at 
Independence Square, Philadelphia. 


MAYFLOWER FIDELITY AND CASU- 
ALTY INSURANCE COMPANY 
Newark, N. J. 

Increases Capital and Adds New Lines 

The Mayflower Fire and Marine and the 
Mayflower Fidelity and Casualty of Newark, 
at a recent meeting of the board of directors, 
voted to increase the capital of both companies 
from $100,000 to $1,000,000 by the issuance of 
100,000 shares of stock offered for sale at a 
par value of $10 per share. 

The Mayflower companies have already made 
rapid strides in the year they have been doing 
business and a large number of lines have been 
added both to the Fire and Marine and to the 
Casualty company. 

In addition to the automobile, liability, prop- 
erty damage and collision, and teams liability 
and property damage insurance which the May- 
flower Fidelity & Casualty Company have been 
writing they now grant coverage to include all 
of the general liability lines under the classifi- 
cations of owners, landlords and tenants, the- 
ater signs, exhibitions, manufacturers and con- 
tractors, golfers, all sports, elevators and own- 
ers and contractors contingent. 

The Mayflower Fidelity and Casualty an- 
nounces furthermore that it has adopted the 
Merit Rating plan for automobiles of the pleas- 
ure type wherein any assured who has not been 
involved in an accident for the first twenty- 
one of the twenty-four months preceding the 
effective date of their policy will receive a 
credit of 10 per cent of the rates for property 
damage and public liability insurance. 


PRUDENTIAL CASUALTY AND SURETY 
COMPANY 
St. Louis, Mo. 

New Company Extends Operations 
The Prudential Casualty and Surety Com- 
pany of St. Louis has extended its operations to 
include Missouri, Indiana, Texas, District of 
Columbia, Maryland and Mississippi and has 

applied for license in Illinois and Tennessee. 
Earl C. Thompson has been made president 
of the new company. It will be recalled that he 
was vice-president and general manager of the 
Republic Casualty & Surety Co. from 1923 to 


29 


1927. William M. Baldwin, secretary and gen- 
eral manager of the Prudenial Casualty and 
Surety, has had fifteen years’ experience in 
the casualty field and served as a vice-president 
and also as president of the Republic Casualty 
& Surety now of Chicago. He left that com- 
pany a year ago when the company’s home office 
was moved from St. Louis to Chicago. 

The company is opening a.branch office in 
Indianapolis where Harry C. Baldwin will be 
in charge of all business written in the State of 
Indiana by the Prudential, who later plan to 
open other branch offices in important cities. 

A license was granted the company March 1, 
1929, and it commenced business with a capital 
of $250,000 and a surplus of $160,000. It is 
said that the capital will be increased to $500,- 
000, and the surplus to $1,009,000 very soon. 

The Prudential Casualty & Surety Co. is 
opening a branch office in Indianapolis where 
Harry C. Baldwin will be in charge of all busi- 
ness written in Indiana. 


ST. PAUL-MERCURY INDEMNITY 
COMPANY 


St. Paul, Minn. 
Minnesota Department Examines Company 


An examination made by the Minnesota de- 
partment shows that the capital stock of the 
St. Paul-Mercury Indemnity Company has in- 
creased from $250,000 to $800,000. This com- 
pany, all of the stock of which is owned by the 
St. Paul Fire and Marine, shows premiums for 
the year of $808,016 and net losses paid of 
$315,508. The bulk of the business is on auto- 
mobile liability written in connection with that 
of the St. Paul Fire and Marine Company, 
which company collects all premiums for the 
smaller company. 


WASHINGTON CASUALTY INSURANCE 
COMPANY 
Newark, N. J. 
Company About Ready to Begin 

The Washington Casualty of Newark, incor- 
porated under the laws of New Jersey is ready 
to begin operations, this company having been 
granted a charter by the department of banking 
and insurance. This company will engage in 
the writing of only automobile liability, prop- 
erty and collision insurance and will branch out 
into other kinds of casualty insurance as con- 
ditions allow and when the board of directors so 
decide. 

The company will commence operations with 
a paid-in capital of $150,000 and a surplus of 
$150,000. The authorized capital is $500,000, 
the surplus $500,000. Fifteen thousand shares 
have been sold at $20.50 per share which pro- 
vided an equipment fund of $7500 in addition 
to the paid-in capital and surplus, avoiding at 
the same time any underwriting or promotion 
expenses. ; 
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J. Herbert Reid, president and general man- 
ager of the Washington Casualty, is well known 
among insurance men of New Jersey and the 
east. William L. Dill is chairman of the board 
of the executive committee. For the last thir- 
teen years Mr. Dill has been head of the de- 
partment of motor vehicles of New Jersey, and 
has made a close study of the insurance busi- 
ness. 

In addition to Mr. Reid and Mr. Dill the of- 
ficers of the company are: Vice-President, 
John C. Conover, real estate and insurance, 
president Allenhurst National Bank; secretary, 
Louis J. Beers, counsellor-at-law, member ad- 
visory board Springfield Avenue Trust Com- 
pany, director Hillside Trust Company; treas- 
urer,. Howard J. Booream, cashier Merchants 
National Bank, Asbury Park; assistant treas- 
urer, Edward A. Schilling, counsellor-at-law. 

The members of the board of directors, in 
addition to the officers, are: Harry M. Smith, 
president H. M. Smith Chevrolet Sales Com- 
pany of Paterson, directors Paterson Trade As- 
sociation; Edward F. Beers, counsellor-at-law ; 
Joseph G. Young, counsellor-at-law, director 
and title officer Title Guaranty Company of 
New Jersey; Cephas L. Shirley, business man- 
agement board of education, director Lincoln 
National Bank; Harry P. Schaub, resident man- 
ager Peabody, Smith & Co., Inc., —investment 
bankers; Michael Loprete, treasurer Loprete 
Asphalt Company, vice-president The Trust 
Company of Orange, director Lincoln National 
Bank, director Lincoln Title & Mortgage Com- 
pany, director New Jersey Shares Corpora- 
tion. William G. Toland, president Nash-New- 
ark, Inc., president Nash Dealers Association, 
trustee Newark Auto Trade Association; Sam- 
uel Reeves, president Merchants National Bank, 
Asbury Park; A. N. Eisele, shoe merchant, di- 
rector Lincoln National Bank; Charles A. 
Savage, manager McVickar & Co., Newark 
branch, members of New York Stock Ex- 
change; Robert D. Argue, secretary board of 
education; Charles E. Hetzel, roofing, paints 
and cements, members advisory board Ironbound 
branch, Fidelity Union Trust Company, director 
U. S. Mortgage & Title Guaranty Company ; 
W. W. Reid, Jr., president Charms Company, 
Newark, N. J., president Natural Carbonic Gas 
Company; John D. Gaffney, vice-president 
Mid-City Trust Company, Plainfield, N. J. 





PEERLESS LIFE AND ACCIDENT INSUR- 
ANCE COMPANY 


Topeka, Kansas 


Examination of Condition by Kansas In- 
surance Department as of July 31, 1928 


Hon. William R. Baker, 
Commissioner of Insurance, 
Topeka, Kan. 

Dear Sir: 


In compliance with your instructions, I have 
made an examination of the accounts and affairs 
of The Peerless Life and Accident Insurance 
Company, located at 820 Kansas avenue, Topeka, 
Kan., and respectfully submit herewith report 
of my findings: 


Scope 


This examination covers the period from June 
30, 1927, up to and including July 31, 1928. 


History 

This company was incorporated under the 
laws of the State of Kansas on the 27th day of 
January, 1925, and was licensed to transact 
business in May, 1925. The original capital 
stock of the company was $10,000.00, which con- 
sisted of ten thousand shares of stock having a 
par value of $1.00 each. On July 10, 1926, the 
capital stock of the company was increased from 
$10,000.00 to $30,000.00, the increase consisting 
of two thousand shares of stock having a par 
value of $10.00 each. On March 2, 1927, the 
company was authorized, under the Blue Sky 
Department, to sell two thousand shares of its 
capital stock at $20.00 per share, $10.00 of which 
was to go to capital and $10.00 to surplus. The 
outstanding stock consists of 5850 shares at 
$1.00 per share, and 642% shares at $10.00 per 
share, making a total of 6492% shares of stock 
outstanding. 


OFFICERS AND DIRECTORS 


The officers and directors are as follows: 

Officers—W. A. Benson, president; C. W. 
Trapp, vice-president; T. F. Rickenbacher, sec- 
retary-treasurer; V. O. Williams, assistant sec- 
retary; Dr. J. H. McNaughton, medical director. 

Directors—W. A. Benson (five years), 1932; 
C. W. Trapp (four years), 1931; T. F. Rick- 
enbacher (three years), 1930; C. L. Benson 
(five years), 1933; Dr. J. H. McNaughton 
(two years), 1929. 


MEETINGS 
The annual meetings of the company are held 
on the second Tuesday in February of each year. 
Special meetings of the board of directors 
may be called on the written request of three 
members of the board. 


FINANCIAL STATEMENT OF THE PEERLESS LIFE 
AND AccIDENT INSURANCE COMPANY, 
Jury 31, 1928 


CAPITAL STOCK 


Amount of capital paid up...... $12,275.00 
Amount of ledger assets 12-31-27 17,950.86 


i) ae EE eee ir, SS a kane tage” ae $30,225 . 86 


INCOME 


Accident and Health Premiums 
less $1,447.70 Reins and $148.10 





returned premiums........... 21,801 .53 
Burial Premiums. .............. 694.20 
Interest (bonds and mortgages). . 645.11 
sale of bank stock... 056.65. ... 400. 
Borrowed money............. ; 2,000 .00 
Patel Paenee. enc <x 0s. Pee setae 25,540.84 
Amount carried forward .....4... ...::5.00s:010 00 55,766 70 
DISBURSEMENTS 
Chien PME os iss cs Sc se ce $6,349 .13 
Investigation charges........... 57 .00 
Bonds purchased............... 3,053 .43 
Union Insurance Co............ = .00 
Salaries 1,951 .50 
Generali Agents Com... 5,484 .89 
Se ere 780.00 





Printing and stationery .:... cae: 


Inspection charges.............. 15. 
DUNES Sn 5950 on sew eatregie 1,447.70 
Laconets mm Gere. uns os kes cs 119.20 











Furniture and fixtures.......... 248.79 
Postage-telephone-expenses...... 481.21 
Return premiums.............. 148.10 
nS errr ee 140.00 
NES rreg Sretat Srissaims oie sarareos pe teiacoele 39.79 
TAIT OTIOR 6.0.0 60 06-5 0500-60 000 4.84 
NOON So ce kin pcs wis race eae ie's 70.61 
EEIDOIMOD S.< 5's Ss s.o:6c'e aie Sic o's 118.40 
6 ee Sere eae Se RE AEN oe 24,283 .87 
PRAT Gee 5 sae v's ales he aine Fok sd Gam ee ne 31,482.83 
LEDGER ASSETS 
eee ae rer rites $ 2,400.00 
I da 6 adisin din acai area Ui eiond 13,100 .00 
Deposited in banks not on interest 2,652 .03 
Agents DGIANCE .. ...<i soc cscs css 1,333 .09 
RT Aire OME iat sos csoheinies in oiieiearese 19,485.12 
NON-LEDGER ASSETS 
Furniture and Fixtures......... 1,400.00 
Stationery and supplies......... 500. 
Aeeced Meese oo occa cc csecess 162.50 
—————-__ 2,062.50 
WE AONB soo sic cee aavesiat arenas 21,547 .62 
ASSETS NOT ADMITTED 
Furniture and fixtures.......... 1,400 .00 
Stationery and supplies......... 500 .00 
AmeRRe DAMME. u.5 006 ccc ccewe 1,333 .09 
Total non-admitted assets............+ee00- 2,233 .09 
Total admitted assets.............425 -- 18,314.53 
LIABILITIES 
pip es a ee eer 300. 
Unearned premiums (50%)...... 2,399 .48 
RII oi. o ciel oo Sustola dd aa 191. 
Borrowed money..........-+.+- 2,000 .00 
Total liabilities except capital........... 4,891 .38 
Capital paid Boi oc os'sos.00 teen's 12,275.00 
ere err rer 1,148.15 
Surplus as regards policyholders......... 13,423.15 
SECURITIES 
Edwards, Arkansas Paving Bonds 5% $10,000.00 
Benton Co., “ Road “« 84% 2,000. 
Jackson Co., “ Drainage “‘ 5% 500 .00 
4th Liberty Loan ‘ 444% 100 .00 
El Dorado, Arkansas Paving Bond 5% 500 .00 
Willis Simpson Mortgage % 1,200.00 
B. Reynolds Mortgage 6% 1,200 .00 
Total Securities $15,500 .00 


Bonds of Officers—The president is bonded 
with the Royal Indemnity Company of New 
York in the sum of $5,000.00. 

Checks—All checks are signed by the presi- 
dent, secretary and assistant secretary. 

Agents—The company has forty agents or 
representatives soliciting business in the State 
of Kansas. 

Minutes—The minutes of the annual stock- 
holders’ meeting and the board of directors’ 
meetings are all recorded in a regular bound 
book which is maintained for that purpose. 

Conclusion—I desire to thank the officers and 
employees for the ready assistance given during 
the course of the examination. 

Respectfully submitted, 
C. B. Burce, 
Special Examiner. 


INDEMNITY CASUALTY COMPANY OF 
AMERICA 
Philadiphia, Penna. 

Stock Company Formed from Reciprocal 

The Indemnity Casualty Company of Amer- 
ica, a stock company, has been organized as a 
result of the cessation of the Indemnity Ex- 
change of America, a reciprocal which has 
operated in Pennsylvania for the past eight 
years. The company has a running mate, the 
Indemnity Fire, and the combined capital of 
both companies will be $200,000, the surplus, 
$100,000. 
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Recent Company Happenings 





Jean S. Harper is now assistant manager 
of the Western Department of the Bankers 
Indemnity Company of Newark, N. J. Mr. 
Harper is in charge of surety lines at the 
Chicago Office. 





Th officers of the Citizens Casualty Com- 
pany of Utica, N. Y., the organization of 
which was previously announced in the 
Casualty and Surety Monthly Bulletin, are 
as follows: President, T. Harvey Ferris; 
vice-presidents, Charles A. Walker, L. D. 
Hoadley and R.-A. Barbour; treasurer, 
Franklin C. Hopkins and Secretary, H. A. 
Ackroyd. 





President H: A. Behrens has announced 
the appointment of G. A. Teasdale as vice- 
president of the Continental Casualty Com- 
pany and the subsequent removal of the 
new officer to the company’s home office in 
Chicago. Mr. Teasdale, who has been pres- 
ident of the California Agencies, general 
agent for the Continental Casualty and the 
Continental Assurance in California, will 
concern himself with field problems. 





Harry ‘F. Legg has been appointed resi- 
dent vice president of the Continental Cas- 
ualty Company, Chicago, Ill, in charge of 
the eastern surety department with head- 
quarters at New York. Mr. Legeg’s previous 
connections have been with the National 
Surety of New York, the Independence In- 
demnity of Philadelphia and the Century 
Indemnity of New York. 





Herman J. Lofgren, vice-president and 
comptroller of the National Surety Com- 
pany, New York, assumes the post of comp- 
troller of the Consolidated Indemnity and 
Insurance Company of New York as of 
May 1. Mr. Lofgren’s long insurance ex- 
perience has always been associated with 
Wm. B. Joyce and the National Surety Com- 
pany. 





Victor Cranston has joined the Consoli- 
dated Indemnity and Insurance Corporation, 
New York, and has been placed in charge 
of the conversion and guaranteed note de- 
partment, a line in which he specialized as 
resident vice-president of the National 
Surety Company, New York. 

F. C. Kessler has been made auditor of 
the Equitable Casualty and Surety Company 
of New York. Mr. Kessler was formerly 
assistant comptroller of the New York of- 
fice of the London Guarantee and Accident 
Company. 








John Scannell, for the past five years 
manager of the National Surety Company’s 


branch office at Columbus, Ohio, has been 
appointed executive special agent for the 
Equitable Casualty and Surety Company, 
New York, for the entire State of Ohio. 





The burglary division of the New York 
office of the Fidelity and Deposit Company 
of Baltimore, Md., will henceforth be under 
the supervision of George H. Otto, formerly 
connected with the New York Indemnity 
Company and the Bankers Indemnity Com- 
pany of Newark. 





Samuel J. Carr, formerly with the Em- 
ployers Liability of Boston, has been made 
resident manager for Philadelphia by the 
Standard Accident Insurance Company of 
Detroit, Mich. F. R. Metcalf, previously 
manager of the office, has been promoted to 
resident vice-president. 





Hugo R. Hoffman and Edgar A. Hoffman, 
Jr., have been added to the board of direc- 
tors of the Franklin Surety Company of New 
York. Both men are prominent in New 
York financial and business circles and add 
to the prestige of the Franklin’s board. 





Two new resident vice-presidents have 
been appointed by the Glens Falls Indemnity 
Company of Glens ‘Falls, New York. C. M. 
Hayden has received the Chicago appoint- 
ment and R. H. Griffith the post in San 
Francisco. 





Following the resignation of Jean Harper 
as superintendent of the western surety 
department of the Great American Indem- 
nity Company, New York, Louis C. Knapp, 
an attorney for the company in that district, 
has been appointed to the vacancy. 





The Hudson Casualty Company of Jersey 
City, N. J., has entered Rhode Island, Vice 
President M. A. Kreps has announced. 
Rhode Island will come under the super- 
vision of the company’s New England de- 
partment, headquarters of which are at 
Hartford, Conn. 

The Maryland Casualty Company, Bailti- 
more, has established a service office at In- 
dianapolis, Ind., in charge of Hobart A. 
Martin. Mr. Martin began his career in the 
insurance business with the National Bu- 
reau of Casualty and Surety Underwriters in 
1922. 





John C. Munsie has been named superin- 
tendent of underwriting of the Mayflower 
Fidelity and Casualty Company of Newark. 
Mr. Muncie was once with Conklin, Price 
and Webb in Chicago and also assistant to 


3I 


the president of the Commonwealth Cas- 
ualty Company of Philadelphia, Penna. 





R. W. Stewart has been appointed vice- 
president of the National Surety Company, 
New York, in charge of the San Francisco 
office. 





R. O. Wilson, secretary to President E. A. 
St. John of the National Surety Company, 
New York, has left his duties at New York 
to become associate manager of the com- 
pany’s branch at Los Angeles, Cal. Mr. 
Wilson is familiar with the territory having 
once been manager of the Carle L. Wiliams 
agency there. D. M. Ladd is Mr. Wilson’s 
associate in charge at the Los Angeles of- 
fice. 

Henry J. Harder, who has been manager 
of the western department of the New York 
Indemnity Company, will leave Chicago to 
take charge of the company’s metropolitan 
office at 100 Wiliam Street, New York City. 





William B. Mann, superintendent of 
agents of the Ocean Accident and Guaran- 
tee Corporation, New York, and the Colum- 
bia Casualty Company, New York, has been 
promoted to the post of assistant manager. 
After many years of training in life insur- 
ance, Mr. Mann joined the Ocean Accident 
in 1906 to take charge of the accident and 
health department and has remained with 
the company ever since. 





Felix Broeker has resigned the presidency 
of the Republic Casualty & Surety Company 
of Chicago. Mr. Broeker’s future plans 
have not been announced. No successor has 
been named to Mr. Broeker as yet. 





George C. Sinclair has been appointed 
manager of the newly established Boston 
branch office of the Southern Surety Com- 
pany of New York. Mr. Sinclair has been 
in the business for nineteen years and has 
been connected with the Maryland Casualty, 
the Metropolitan Casualty and the Commer- 
cial Casualty at various stages in his career. 





George E. Nevers has been elected vice- 
president and a director of the United Pacific 
Casualty Company of Spokane, Wash. He 
will be in charge of burglary insurance. Mr. 
Nevers is the head of the insurance depart- 
ment of the Murphy-Favre Company, Spo- 
kane, which is identified with the United 
Pacific Casualty. 





Rolland R. Rasquin, vice-president of the 
Consolidated Indemnity and Insurance Com- 
pany, New York, announces that H. W. Curtiss 
joined the staff of that company on April 1. 
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Insurance Stocks 





The following quotations, as of April 9, 
1929, are from reliable houses, and if any of 
our readers are interested in stocks not appear- 
ing in this list, the Research Bureau of THE 
SpecTATOR will endeavor to supply the data: 


American Insurance Co. of Newark 
Arthur Atkins & Co., N. Y.........- 
Miliken & Pell, Newark. N. J..-.. ee 
L. A. Hollander & Co., wee parataee 
Gilbert Elliott & Co., i seo 

American Reserve Ins. Co. 

J. Roy Prosser & Co., N. Y......0.- 

Asaationts telemmention 
Henry G. Rolston & Co., N. Y...... 

American Surety 
Lewis & Co., Hartford..........0... 

Bankers & Shippers (new stock) 

Arthur Atkins & Co,, N. ¥ 
Gilbert Elliott & Co., N. Y 

Bankers Indemnity (Newark) ( (ex tights) 
Miliken & Pell, Newark * le Ss 
L. A. Holland ler & Co., eee” 

Baltimore-American (new pee 
4, Daw Eason & Co., _ 

enry G. Rolston & Co., N. Y...... 
Gilbert Elliott & Co., N.Y ~C 

Brooklyn Fire 
Henry G. Rolston & Co., N. Y....... 

Camden Fire 
Arthur. Atkins & Co., ty CR ae 
L. A. Hollander & Co., ent: 
Gilbert Elliott & Co., N. 

~ oe 
a LS hesaeqeen: 


J. Roy Prosser & 
ye Aaah Con 
Chicago F. & M. 
een araeee 8 Co. Chicago...... 
Commercial Cas. Ins. Co. 
Gilbert Bice & Co. Se 
Continental Assurance 
Charles Sincere Co., Chicago....... 
Continental Cas. 
Charles Sincere & Co., Chicago.....- 
Continental Ins. Co. 
Lewis & Co., ieee 
Eagle Fire (Newar! 
Gilbert Elliott & Co., N. . A) 
uitable Casualty & Surety Co. 
Eanes & <e.. Fe ee caer en aree ee 


Co. of A’ 
Gilbert Eliott & Co, “ % er 
— 


Fideli 

Fidelity a Casualty 
Arthur Atkins & Co., N. . eaehiteen 
J. Roy Prosser & Co., N. Y. 

Gilbert Elliott & Co., we * 

Firemen’s Insurance Co. of 
Miliken & Pell, Seven, N. . 
Henry G. Rolston & Co., it 
L. re Hollander & Co., New: 

Arthur Atkins & ne » Ae 
Gilbert Eliott & Co., N. “Y. e... ae 
Lewis & Co., Hartford..... obatere ose 

Franklin Fire (ex rights) 

Sieur Atkins & Co., N. Y 


Aether Atkins As ts Metees cece 


: 


Bid Offered 
27 2814 
27 28 
27 28 
27 28 
95 98 
87 90 

155 165 

150 

150 
23 24 
23 24 
53% =—«59% 
60 61 
43 50 

138 143 
364% 37% 
361% 38 
36144 38 
46 49 
45 49 
18 20 
45 50 
86 89 
66 68 
80 82 
90 94 
45 50 
15 17 
95 97 

170 176 

173 177 

170 175 
42% 43% 
4244 43% 
43 44 
4244 43% 
43 44 
43 45 

207 214 











Specialize in 


Stocks 


Newark, N. J. 








New Jersey Ins. 


L. A. HOLLANDER & CO. 


Investment Securities 
Military Park Bldg. 


Phones, Mitchell 7450-1-2 




















Lewis & Co., Hartford..........e00- 

Gilbert Eliott & Co., N.¥.C 
Great American Ins. 

L. A. Hollander & Co., Newark...... 

J. Roy Prosser & Co., NY 

pate See Ses 


Lewis & Co., Hart a 
Gilbert iott & Co., N. Y. C. 

Hanover Fire 
Arthur —s Co., N. eninen saws 
Lewis & Co., artford....... ae 
Gilbert Siete & & Co., Me Gicsc. ace 

Halifax Fire 
J. Roy Prosser & Co., N. V.....200- 

Harmonia Ins. Co. 

G. Roy Prosser & Co., ty er cerseeees 
Arthur Atkins & Co., wen eeee'ee 

Home (N. Y.) ex Home Sec to 
J. Roy Prosser & Co., Min 6senree 
Gilbert Eliott & rte Ne y.c 
Lewis & Co., Hart 

Hudson Cas. Ins. ro 
Palmer & Co,, New Vork......-ss008 

Importers and Exporters 
Arthur Atkins & Co., N. V.....es008 
Gilbert Eliott & Co., N. ¥. C 

Ins. Co. of North America 
Lewis & Co., Hartiord...scccsccccce 

Marvland Casualty 
Gilbert Eliott & Co., N. VY. C....... 

Missouri State Life (ex rights) 

Arthur Atkins & 

National Liberty (new stock) 
Henry G. Rolston & Co., N 
J. Roy Prosser & Co., N. Y 
Lewis & Co., Hartford..... 
Arthur Atkins & Co., N. ¥ 

National Surety (new stock) 
Lewis & Co., Hartford. . 

National Union (Pittsburgh) (ex tights)" 
J. Roy Prosser ce pececce 
Gilbert Eliott & Co., 'N. ¥y. Cc 

New Amsterdam Cas.” 

Gilbert Eliott & Co., N. Y. C........ 

New York Casualty Co. 

J. Roy Prosser & Co., N. Y......00- 
Lewis & Co., Hartford..........006: 
Gilbert Eliott & Og Ihe es Cees vcee 

New World Life 
Charles Sincere & Co., Chicago...... 

Niagara Fire 

Lone Fe Ee 

North River Ins. 

Arthur Atkins & Co., N. V......... 
Lewis & Co., WE cecneesnnssss 

Pacific Fire 
Henry G. Rolston & Co., N. Y...... 

Peoples National 
J. Roy Prosser & Co., N. Y. 


eeeeeecere 





eeereceseoeecer 


eeecece 


Henrg G. Rolston & Co., i en 






















LIFE 



















63 65 
63 65 
63 65 
1500 1550 
1450 1480 
46 47 
46 47 
46 48 
48 50 
46 47 
86 88 
85 88 
85 87 
32% 33% 
38 39 
37 40 
604 607 
603 608 
605 615 
9 1l 
114 119 
113 118 
80 83 
149 152 
88 90 
34 35 
33% 34 
33144 34 
3214 34 
121 124 
335 342 
333 343 
82 85 
90 93 
90 93 
93 96 
14 16 
165 175 
425 435 
427 433 
170 190 
39 40 
38 40 


Specialists in 
The underwriting of new capital for 


CASUALTY 
FIRE & 


Presidential F. & M. 

Charles Sincere & Co., Chicago...... 
Public Fire Ins. Co. 

Miliken & Pell, Newark, N. J......+. 
Providence-Washington 

Lewis & » Hartiord. wccveccsccece 
Republic Fire, Pittsburg h 

Henry G. Rolston & >. MW weintcs 

Security Ins. Co. of sew ¥ Haven 

Arthur Atkins & Co., 
St. Paul F. & oy Ins, 

J. Roy Prosser & Co., SRE 
Southern Surety 

Gilbert Eliott & Co., N. Y. C.....06. 
Stuyvesant 

J. Roy Prosser & Co., e- pp cee siiehe 

Arthur Atkins & —s 

Gilbert Eliott & Co., 

Henry pe Rolston & Os. Wavecne 


a 
Lewis & Co., Hartford...ccccccoccece 
U.S. Fico Ime. Co. 
Henry G. Rolston & Co., N. Y....00. 
J. Roy Prosser & Co., N. V...seceee 
Lewis & Co., MMMIOOD.s vcesnscccees 
Universal Ins. Co. 
Arthur Atkins & Co., N. V...ccecese 
United States Merchants & & Shippers 
i; Roy Prosser & Co., N. V...cesece 
enry G. Rolston & Co, N. Viwccse 
Viniier &M 
Arthur Atkins & B-- N. Y 


eo . @eeversece 


Arthur Atkins & Co., N. Y.....e.000 
J. Roy Prosser & Co., N. Y 


eeecersese 


HARTFORD STOCKS 


Aetna Casualty and Surety 
Conning & Co., Hartford.......e.e0e 
Lewis & Co., Hartiond...cscecssccses 

Aetna Insurance Fire 
Ceaainn © ON PIACtlOe . cecsevees 
Lewis & Co., Hartford. 

Aetna Life Ins. Gon 
Conning & Co., Hartford.........0+. 
Lewis & Co., Hartford......ccccecee 

Aagumaiiie 3 Insurance 

& Co., Hartiord..ccccvccssc 
Lewis & Co., Hartford..........000s 

Conn. General Life 
Conning & Co., Hartford.......ese0 


Hartford Fire 
Conning & Co., Hartford.........s00 
Lewis & Co., Hartford.....cscceeeee 


Hartford Steam Boiler 
Conning & Co., Hartford.........s00 


Lewis & Co., Hartford. ...ccsceceees 
National Fire 

ning & Co., Hartford.........s06 

Lewis & Co., TOU, s ccacecevcace 


MARINE 
INSURANCE 


COMPANIES 


Fuller, Richter, Aldrich § © 


INVESTMENT BANKERS 
94 PEARL STREET 
HARTFORD, CONNECTICUT 


30 


880 


1875 
1825 


770 
770 


1370 
1340 


590 
595 


2250 
2275 


1080 
1085 
830 
825 


1460 
1460 


eoee 


890 
40 
133 


1925 
1875 


780 
780 


1380 
1350 


610 
605 


2325 
2325 


1090 
1095 


860 
850 


1480 
1500 


Ww 








25 
() 


30 
0 


0 
0 
5 


5 
13) 


}0 
5 


0 


0 
10 
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Phoenix Insurance 
Conning & Ce, HME. cis cccieoss 1025 1040 
Lewis & Co., Hartfor cxscapacawesee 1025 1040 
Travelers Insurance 
Conning & Co., Hartford.........+2. 1890 1910 
Lewis & Co., Hartford........ccccee 1875 1900 


NEW ENGLAND STOCKS 
ican Investment Securities Co. 


— “yt Day & Co., Inc., Boston... . 25 27 
Boston Casualty 

Chas. A. Day & Co., Inc., Boston.... 15 20 
Boston Iasurance (new stock) 

Chas. A. Day & Co., Inc., Boston.... 940 980 


Capitol Fire Ins. Co. 
has. A. Day & Co., Inc., Boston 
anes 


Peer eer erereseeeessese 


Columbian ‘National Life Ins. Co. : 
Chas. A. Day & Co., Inc.; Boston.... 465 485 
Mass, Bond & Ins. Co. (new) 


Chas. A. Day & Co., Inc., Boston.... 165 170 
Mass, — Ins,, Pfd. 

Chas. A Day & Co., Inc., Boston.... 25 35 
New England Fire 

Chas, A. pal Re Inc., Boston.... 48 50 
New Hampshire F; 

Chas. A. Day & Co., Inc., Boston.... 625 650 
Old Colony Insurance 

Chas. A. Day & Co., Inc., Boston.... 275 
Providence- Washington 

Chas. A. Day & Co., Inc., Boston.... 875 900 
Springfield Fire and Marine. (new) 

Chas. A. Day & Co., Inc., Boston.... 195 205 
United Life and Accident Ins. Co. 

Chas, A. Day & Co., Inc., Boston.... 45 50 


Life Agents Brief 
(Concluded from page 13) 

The rates for five of the largest and strong- 
est business life associations are also included 
in this exhibit. 

Policy provisions are synopsized and a wealth 
of information ocncerning companies’ practice 
is presented under the same arrangement as the 
rate exhibit, that is, the particulars of all com- 
panies in respect to one provision may be found 
at a glance. 

Special sections are devoted to group and in- 
dustrial insurance. Industrial insurance tables 
contain the amounts of insurance carried by 
weekly payments of 5, 10 and 25 cents on the 
whole life, twenty-payment life and twenty-year 
endowment plans. The rates and policy pror 
visions of companies transacting group insur- 
ance are shown in a separate division. United 
States Government rates and policies are also 
given. 

Miscellaneous features of the Life Agents 
Brief include the following lists of companies 
accepting substandard risks and companies sell- 





Great Amer. Insurance 


Franklin Fire Insurance 
(Rights and Fraction) 


Home Fire Insurance 
Harmonia Fire Insurance 
National Liberty’ Ins. 
Baltimore Amer. Ins. 
Amer. Equitance Assur. 
Merchants & Manuf. Ins. 
Providence Wash. Ins. 


J.Roy Prosser & Co. 


Dealers in Over-the-Counter Securities 
52 William St., N. Y. Hanover 7728 








ing life insurance in connection with bank de- 
posits; a list of companies writing health and 
accident insurance separately from their life 
policies ; the financial strength of the companies 
and the name of the secretary of each company; 
cash surrender values for an extended number 
of years; synopses of the double indemnity fea- 
tures of various companies and many other de- 
sirable facts. 

Compact, complete and accurate the Life 
Agents Brief for 1929 makes a bid for the 
commendation it has always received from field 
men in the past. It contains 568 pages attrac- 
tively bound in flexible, olive green binding with 
the title stamped in gold on the cover. The 
price of the Vest Pocket Life Agents Brief is 
$2.00 per copy. 


Auto Rate Reduction 
(Concluded from page 3) 

The classifications W, X and Y cover cars 
as follows: W, small sixes and fours; X, 
large fours and medium sixes; Y, large sixes 
and up. In territory No. 1, which takes in the 
metropolitan district proper, class W rate is 102 
for public liability and 24 for property dam- 
age; class X is 110, and 30 and the same fig- 
ures apply for Class Y. 

Territory No. 3 includes suburban Queens 
and lower Westchester County. Class W is 
35 and 10; class X is 44 and 13 and class Y 
is 56 and 17. Territory No. 8, embracing Nas- 
sau County is listed as follows: class W 29 
and 9, class X 36 and 11, class Y 46 and 14. 








SEVEN y POINT FULL COVERAGE AUTOMOBILE POLICY 


These figures afford interesting comparisons in 
consideration of the character of the territories 
concerned. 

The rate reductions and the obvious dissatis- 
faction evinced by some of the companies in the 
matter of merit rating has not been without its 
effect on the trade in New York this week. Con- 
ferences were the order of the day and it was 
confidently expected that interesting develop- 
ments would materialize in the near future. 


Haws Compulsory Insurance Bill Killed in 
Pennsylvania 

PHILADELPHIA, PENNA., April. 9.—Coming 
up as a special order of business last night, the 
Haws Compulsory Automobile Insurance Bill, 
calling for limits of five and ten thousand dol- 
lars, and giving the Secretary of Highways the 
power to pass on the right of companies to can- 
cel or refuse to issue policies, went down to 
defeat by a vote of 157 to 37. The vote came 
as a big surprise, as late as Sunday it had been 
expected that the measure would pass after a 
bitter fight and by a close margin. 

The vote on the Haws measure, it is believed, 
will mean that the three other compulsory in- 
surance bills, one of them the A. A. A. respon- 
sibility bill, already introduced in the legislature, 
will die in committee and that the threat of 
compulsory automobile insurance for Pennsyl- 
vania has been defeated for the next two years. 

The defeat of the Haws bill was due mainly 
to the Pennsylvania automotive industries. 


















Envy 
The Man 
Who Had 
Foresight 


? 








sure about your territory now. 











How many times have you heard people envy the man who had 
the foresight to take hold of a good opportunity? 

Vision and foresight is more responsible for success than any- 
thing else. There is a great opportunity for well established agents 
in some cOmmunities to materially increase their premium income. 
A letter addressed to this Company will bring you complete details. 
Exercise the foresight now that will mean more profits to you. Pro- 
gressive agents everywhere are coming to the Republic—better make 
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35 East Wacker Drive, Chicago 








AUTOMOBILE 








33 


INSURANCE 























Casualty & Surety Bulletin 


THE SPECTATOR 


Thursday 





















LAW 








WAIVER 

The essential element of waiver is knowl- 
edge and where the agent knew that the 
assured was suffering from some progressive 
disease but did not have actual knowledge 
of the specific disease from which the as- 
sured was suffering at the time the policy 
was issued, there can be no recovery under 
the policy even though a statute provides 
that the company is bound by the knowledge 
of the risk and all matters connected there- 
with, 

This is an action on a health insurance policy 
in which the assured claims total disability un- 
der the terms of the policy for what is described 
as a malignant tumor or cancer of the scalp. 


The uncontradicted evidence tends to show 
that, at the time the policy was issued, the as- 
sured was and had been for some time previous 
thereto, suffering from a progressive disorder 
for which he had theretofore received surgical 
treatment and that he planned to go to the hos- 
pital again for treatment. The plaintiff’s dis- 
ease, therefore, was not contracted while the 
policy was in force but existed prior to the date 
of the policy so that under the terms of the 
policy itself there can be no recovery. 

The assured, however, relies upon a State stat- 
ute which provides: “Such agents and the 
agents of all domestic companies shall be re- 
garded as in the place of the company in all 
respects regarding any insurance effected by 
them. The company is bound by their knowl- 
edge of the risk and of all matters connected 
therewith. Omissions and _ misdescriptions 
known to the agent shall be regarded as known 
by the company, and waived by it as if noted in 
the policy.” 

In this respect it was shown that the as- 
sured gave the agent all the information about 
his disease which he himself possessed. But 
the assured did not inform the agent, and in 
fact did not know himself, that his disease was 
a malignant tumor or cancer ,and furthermore 
in answer to the direct question in the applica- 
tion “Have you ever had an cancer or tumor?” 
the assured answered “No.” 

In holding that the company was not liable 
and that there was no waiver of its defense 
herein, the Supreme Judicial Court of Maine 
said that the insurance company may, with full 
knowledge, insure against the result of an ex- 
isting disease as it could against the destruction 
of a burning building or the loss of a sinking 
ship. True, knowledge possessed by the agent 
when the policy is issued is imputed to the prin- 
ciple, but in order to constitute waiver the es- 
sential element thereof is knowledge, and it is 
not shown in this case that the company, when 
it made the contract had any knowledge, either 
actual or implied, of the assured’s cancerous 
affliction, a material and vital fact. Indeed the 
assured did not know of it himself at the time 
and it is not shown that the agent knew that the 


assured was suffering from a form of cancer. 
The evidence in this case, therefore, is not 
sufficient to prove such knowledge on the part 
of the agent as is necessary to create a waiver 
of the terms of the policy and establish a lia- 
bility which is claimed herein. 

(Handley vs. Metropolitan Ins. Co., Supreme 
Judicial Court of Maine, 143 Atlantic Reporter 
465.) 

SUSPENSION OF TIME 

A provision, which requires that a suit 
must be brought within six months after 
the disallowment of a claim, is not enforce- 
able against a beneficiary who during the 
six months limitation was irrational and 
mentally incompetent. Furthermore, a ver- 
dict of the jury in favor of the beneficiary 
will be sustained where the evidence shows 
that the assured met with a casualty causing 
serious injuries, which left visible marks of 
violence on his head, and which were of such 
a nature that it may have caused death, even 
though he was at the time of the accident 
suffering from an ailment which also might 
have resulted in his death. 

From the facts in this case, it appears that 
the assured, who was driving along a_ public 
highway, suddenly swerved from side to side 
striking one curbing and then going back diag- 
onally across the street, running into a bill- 
board. The assured, who was operating the car, 
was found unconscious, lying across the steer- 
ing wheel, with blood flowing from a wound 
in his head and blood gushing from his nose 
and mouth. When found he was still alive, 
dying shortly thereafter. A post mortem ex- 
amination disclosed that the assured was suf- 
fering from an aneurism on the arch of the 
carta. 

The Court of Appeals of Ohio sustained the 
verdict of the jury in favor of the beneficiary, 
holding that the visible marks of injury on the 
assured were sufficient to justify a verdict in 
favor of the beneficiary, even though it was as- 
certained that the assured was suffering from 
an aneurism on the arch of the carta. Cases 
offered by the company were distinguished by 
the appellate court on the ground that in this 
case there were visible marks of injury. 

The company also contended that there could 
be no recovery on this policy because of the 
fact that suit was not commenced within six 
months after the claim was disallowed by the 
Supreme Court Executive Committee of the 
fraternal organization which issued this frater- 
nal certificate of insurance. This provision of 
the policy was not enforcible against this bene- 
ficiary, held the court, because of the fact that 
almost immediately after the rejection of the 
claim the beneficiary became sick and mentally 
incompetent to transact business, and hence the 
six months’ limitation was extended until such 
time as the disability was removed, and she was 
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WHAT THE RECENT CASES HOLD 

Where the assured was employed by a street 
railway company as a switch tender and he was 
killed by being struck by an automobile while 
standing in the middle of the street between the 


double tracks of the railroad company engaged © 


in turning and cleaning the switch, there can 
be no recovery for such injuries under an ac- 
cident policy which contained a provision ‘ex- 
cluding injuries sustained while on a railroad 
right of way except at an established crossing 
or sustained while working on a public highway 
or railroad right of way” (Best vs. North 
American Insurance Co., New York Court of 
Appeals, 248 New York 525.) 





In the absence of fraud or bad faith, an au- 
tomobile liability insurance company is under 
no obligation to settle the case within the policy 
limits even though the same can be so settled 
and the company has knowledge thereof, and 
the company cannot be held by the assured for 
any judgment recovered in excess of the amount 
of the policy. (Best Building Co., Inc., vs. 
Employers Liability Assurance Corp., New 
York Court of Appeals.) 





Under an automobile liability policy where 
the insured substituted one taxicab for another 
one, without notice to the company, the policy 
does not cover the substituted cab even though 
it covered the previous one. (Melconian vs. 
American Employers Ins. Co., Michigan Su- 
preme Court, 219 Northwestern Report 638.) 





Where the owner of an automobile is induced 
by trick or artifice to part with the power of 
possession, and still retains the right of prop- 
erty, the taking under such circumstances 
amounts to larceny within the meaning of an 
automobile fire and theft policy. (Champion vs. 
Chicago Fire and Marine Ins. Co., Court of 
Errors and Appeals of New Jersey, 141 Atlan- 
tic Reporter 794.) 





An accident policy which excludes injuries 
sustained by working in a public highway does 
not cover an injury sustained by the assured 
when he was struck by an automobile on a pub- 
lic highway during the time he was directing 
his servants as the meaning of the word “work” 
has a more comprehensive meaning than the 
term “labor” and does not necessarily confine 
itself to actual mental exertion but covers all 
forms of physical or mental exertion for the 
attainment of some specific result other than 
recreation or amusement. (Trumbrought vs. 
Continental Life Ins. Co., Supreme Court of 
Miss. Division A.) 








able to begin her suit on the policy. 

(Order of the United Commercial Travelers 
of America vs. Etchen, 162 Northeastern Re- 
porter 636.) 
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Solving Today’s Prospecting Problems 


By Atice E. RocHe 


Manager, Sales Promotion Department, Louis F. Paret Agency of New Jersey 


ET us look back and see what we have 

in this clientele set-up—constant  in- 
fusion of new material, policyholder cultiva- 
tion and a tuning in on modern expert insur- 
ance service. Through the new material we 
have guaranteed to ourselves, not only present 
business—but a future clientele that will ripen 
of its own accord. Through our policyholder 
cultivation we have assured ourselves an ex- 
panding, trusting clientele to whom we stand 
in the position of professional adviser—with 
all of its attendant advantages. Through our 
playing a role in the expert insurance service 
of the day—we are not only securing an income 
through the business which is incident to this 
service—sometimes easily procurable and usually 
of an amount far greater in relation to time 
and energy expenditure than would otherwise 
be possible—but we are, as well, giving to our- 
selves a psychic income in the realization that 
we are in step with the times—and are on the 
front ranks of service in our particular pro- 
fession—a procedure which cannot but rebound 
to our mental growth and development. 

Now, unquestionably, there are many agents 
within my hearing who are consciously or un- 
consciously performing in exactly this manner, 
—but my experience has been that even the 
most systematically performing agents will ad- 
mit that they are far from the demands of the 
moment,—far from sounding the depths which 
they feel not only that they would like to 
sound—but likewise that they should. Others 
may be reasoning thus—yes, I admit that is an 
ideal set-up—but easier to talk about than to 
achieve. I know the many inviting detours 
which take one off the main road,—the big case 
which in its optimistic outline sweeps all else 
before it in its days and sometimes weeks of 
preparation and then fails to materialize,—leav- 
ing the agent with a diminished monthly com- 
mission check and as well a disturbed canvass- 
ing morale. Recently I talked to an agent—a 
very successful one—an agent of some twenty 
years’ standing in the business who frankly ad- 
mited to me that he realized his gratifying pro- 
duction of to-day was due to his selling almost 
exclusively policyholders,—started twenty, fif- 
teen, ten years ago—and that he was confronted 
with the fact that many of them had reached 
a point of insurance saturation—and that he 
saw his business of ten or fifteen years hence 
in jeopardy because he was not sowing the new 
seed for reaping then,—which brings into play 
the significance of the constant infusion of new 
material—for agents at practically all stages 
of development. 





This is the second and concluding in- 
stallment of Miss Roche’s address which 
was delivered before the Tri-State Sales 
Congress, Philedelphia, March 22, 1929. 
The first installment appeared in Life 
Insurance Educational Section of THE 
Spectator of March 28. 











Let us assume an admission by the agent of 
all of these facts—he knows he should cultivate 
his policyholders,—he knows he should contact 
constantly new and promising material—he 
knows he should personally play his role in the 
expert insurance service being talked of and 
given,—but how—how can he do those things 
which he knows he should do? This brings me 
to a brief discussion of a plan which experi- 
ence in many quarters has proved and is in- 
creasingly proving can play a greater part in 
the solution of present prospecting problems 
than perhaps any other known factor. I refer 
to direct mail advertising. Now I realize that 
this plan has its hearty endorsers and likewise 
its strong opponents. Fortunately the latter 
class is a rapidly diminishing one. I know that 
in this audience this morning, we perhaps have 
a liberal sprinkling of both. But just for a 
few moments I am going to ask you to hold 
an open mind on this feature of sales promo- 
tion work with a view to seeing how it can 
function in relation to each of the three cate- 
gories which we touched upon earlier—organ- 
ization of time,—organization of effort and or- 
ganization of material. 

Let us first of all get firmly in mind the very 
clear differentiation between direct mail ad- 
vertising and mail order business. There are a 
number of interpretations which we could give 
to direct mail advertising, but for the purposes 
of our discussion this morning, let us adopt this 
one,—that form of publicity which is intended 
to reach the mind of the prospective buyer, to 
interest him in the thing advertised, to cause 
him to be possessed of a desire for that thing, 
and to convince him of the advisability of trans- 
lating that desire into terms of action. 


An authority who has given considerable 
thought to the subject states that the life in- 
surance world seems to divide itself automatic- 
ally into three groups in regard to direct mail 
advertising. The first group hold to the belief 
that the inertia of the buying public is so great 
that nothing but the warmth of a personal ap- 
peal can successfully overcome it, and as a re- 
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sult, they develop a prejudice so extreme that 
they will not give themselves an opportunity of 
a trial of the plan or if so they do it grudgingly. 
Now, selling life insurance is a merchandising 
effort of the very highest type, and to deny 
sales letters a place in this merchandising 
effort, when contemporary experience is con- 
stantly demonstrating that they are occupying 
such an important place in similar merchandis- 
ing efforts seems nothing less than shortsighted. 
The reasoning of the second group seems equally 
at fault. This is the extravagantly expectant 
group who look upon direct-mail advertising as 
a kind of panacea for all of the real and imag- 
inary ills of insurance salesmanship. Almost 
at the inception of a direct-mail campaign they 
clamor for results far out of keeping with 
either good sense or business judgment. They 
insistently demand results which they person- 
ally cannot achieve from their personal solicita- 
tion——a demand the unreasonableness of which 
is self-evident. The third group might be 
termed the happy medium group. This group 
attaches to direct-mail advertising a balanced 
seasoned judgment. They look upon it, if I 
may use a mixed metaphor, as a means of 
ripening by mail solicitation with the thought 
of paving the way for future sales. They feel 
that the object of a direct-mail campaign is to 
reflect not to do,—to be a servant not as a 
fetish—to be the vehicle not the load. They 
know that it neither creates nor destroys but 
rather exploits. 

The history of direct-mail advertising in re- 
lation to life insurance is rapidly coming to 
parallel the history of the business itself. Time 
was when a man was questioned if he carried 
insurance of large amount,—to-day he is ques- 
tioned if he does not. Time was when the 
agent, or agency or company who conducted 
direct-mail campaigns was looked upon as a 
pioneer—and he or it was questioned as to the 
wisdom of the move. To-day, company after 
company is in line of direct-mail advertising. 
Agents are intensifying their direct mail efforts 
to a degree which is a study in itself. Those 
who are studying this particular feature of 
sales promotion predict that the time is not far 
distant when the agent who does not do some 
kind of direct-mail advertising may be con- 
spicuous by his absence, particualrly in the more 
expert lines of insurance service. 

The possibilities of direct-mail advertising in 
its personal application to the work of a pro- 
gressive insurance agent are legion. There 
are all kinds of campaigns suited to his individ- 
ual needs, his status of development and _ his 
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canvassing whims. There are in general four 
types of direct-mail campaigns for life insur- 
ance purposes: (1) the contact letter, designed 
primarily for establishing contacts—as many 
and as quickly as possible. (2) the pre-approach 
letters which act as an advance guard, an- 
nouncing the approaching visit of the agent; 
(3) the registration of interest letters which 
make a bid for the return of a card by the 
prospect; (4) the series campaigns, consisting 
of a number of letters designed to open up the 
mind of the prospect as to the adaptability of 
insurance to life needs,—and more particularly 
his needs. 

We can set down the following as the five- 
fold objective of direct-mail advertising: (1) 
education of prospects to the many and varied 
uses of life insurance,—in its application to 
their family needs, their business needs, their 
estate needs; (2) breaking down of sales resist- 
ance on the premise that vulnerability exists 
somewhere in every prospect’s mind, and that 
sooner or later, by a process of appropriate and 
timely appeals, we will reach that point of vul- 
nerability; (3) making the letters a body of 
junior salesmen who keep the agent in the pros- 
pect’s mind or the policyholder’s mind,—in 
other words they make him present when his 
competitors call; (4) establishing effective and 


continuous contacts with policyholders with the 
definite view to increasing business and pre- 
venting lapsation; (5) developing through a 
mailing list under this plan a clientele—who 
know and respect and believe in the agent,— 
and are willing to trust to him the particular 











Full Coverage 
For $1.00 a Month 


Our Big Dollar Policy gives full cover- 
age from day policy is issued, at flat 
ate of $1.00 a month at all ages. It 
Tncludes Double and Triple Indemnity 
Benefits and carries liberal non-forfeiture 
values in the form of paid-up or extended 
insurance, together with generous old age 
cash surrender values. Issued to‘risks 
from age one day old and up. . , 











offered ag and affords exceptional 


This is the easiest selling life insurance 
opportunities for wide-awake agents. | 


Write for territory to 
Agency Superintendent 
Illinois Bankers Life Association 

Monmouth, Illinois 











problems of their lives which run parallel to 
his profession. 

Time does not permit the discussion which 
suggests itself as to the factors, each entitled 
to its place in the sun, which vitally affect every 
direct-mail campaign, sweeping it to victory or 
dooming it to failure—such factors as the mail- 
ing list, the plan, the message, persistency of ap- 
peal, the follow-up. In our closing moments, 
let us, rather, tie in definitely direct-mail ad- 
vertising with the three performance guides 
which we set down as the means of helping 
agents to do those things they know they should 
do. 


New Insurance Commissioner of Kentucky 


Frankrort, Ky., April 8—Bush W. Allin 
of Harrodsburg, Ky., is the new Insurance 
Commissioner of Kentucky, having assumed his 
duties Monday morning, when Shelton M. 
Saufley of Richmond, Ky., vacated his office by 
resignation. Allin, an insurance inspector, is a 
leading business man of the State. 





Wanted 


Underwriters who know the best 
in Disability Coverage when they 
see it should get in touch with us. 
We have some valuable territory 
open in Pennsylvania, Michigan, 
Indiana, Illinois Missouri and 
California. 

Our policies feature a full line of 
non cancellable “Gold Seal,” 
Forms, Non Medical, First Day 
Protection if desired. 

Progressive Agents Will Write 


INCOME GUARANTY COMPANY 


Income Building 


SOUTH BEND, INDIANA 
Stock Company, Aathorized Capital, $1,000,000 








A HAPPY CHOICE 


In considering a life insurance career, 
one may be somewhat in doubt as to 
which company to choose. As a man 
looks carefully over the life insurance 
field, he sees a number of institutions 
with which any agent might feel proud 
to be associated, but we do not believe 
that he can find a company more 
worthy of his corifidence and esteem 


than the 


Massachusetts Mutual 
Life Insurance Company 
Springfield, Massachusetts 
Organized 1851 


More Than a Billion and Three-Quar- 


ters of Insurance in Force 
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BENEFICIAL ASSOCIATIONS OPPOSE 
BILL 
Claim It Would Force Them Out of 
Business 


HarrispurGc, Penna., April 8—Senate Bill 
No. 1037, introduced as an Insurance Depart- 
ment Measure and which has gone through its 
second reading and is now in process of amend- 
ment, would, if passed, mean that beneficial 
associations would be forced to discontinue the 
writing of business. The bill limits beneficial 
associations sick benefits to $10 a week and 
death benefits to $250 a week, re-enacting pro- 
visions of the act of May 23, 1891. In addition, 
the measure requires these companies to set 
up a reserve on their sickness, accident and dis- 
ability portions of the policy of 50 per cent of 
their actual weekly, monthly or annual pre- 
miums in force in addition to their reserves 
for outstanding claims. 

The beneficial associations contend that if the 
measure is passed, they will be unable to main- 
tain the required reserves and still be able to 
write business. 








TWO OPPORTUNITIES 


WANTED: First class, high grade, experi- 
enced insurance men as State Managers in 
Ohio or Maryland. Only men who are per- 
sonal producers and experienced in field or- 
ganization need apply. Must be of good 
reputation and able to furnish good and suf- 
ficient bond. This is the kind of company 
it pays to represent. A powerful organiza- 
tion, over 121% solvent, American Experi- 
ence Tables. Reliable service and a full line 
of desirable policies. 


GRAND LODGE, A. O. U. W. 
1121 Chapline St., Wheeling, W. Va. 
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$5,337,313.74 on Deposit with the 








Indiana Insuranee Department 
$686,715.01 Surplus Protection to 
Policyholders 






$47,000,000.00 Insurance in Force 


NBW STANDARD POLICIBS, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS. 


TERRITORY OPEN IN 
rope OHIO, ILLINOIS, MICHIGAN, 
ao ae ,TENNESSEB, TEXAS, I IOWA 
CALIFORNIA. 
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Scranton - Pittsburgh, Pa 


General Agency of a Pennsylvania Company 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from those 
with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 








Dr. Frederick L. Hoffman Answers Criticism 
of His Homicide Record Statistics 


Dr. Hoffman’s article on “The Homicide 
Record for 1928” which appeared in THE SpeEc- 
TATOR Of March 14 aroused interest and com- 
ment all over the country. In some regions 
where Dr. Hoffman’s figures show the homi- 
cide rate to have been very high there were 
objections. 

Dr. Hoffman, at the request of THE SpEc- 
TATOR, has prepared the following explanation: 

The protest on the part of the Director of 
the Baltimore Criminal Justice Commission 
against my homicide statistics of Baltimore 
finds its ready explanation, of course, in its 
failure to clearly recognize the nature of my 
data. Every year I emphasize the fact that I 
am not concerned with homicide in its judicial 
aspects, but homicide death returns as certified 
to by attending physicians, coroners, or others. 
Each year I send a circular letter to every 
board of health in the country and some 150 
cities, requesting a statement of the number of 
deaths from homicide as reported in the usual 
course of procedure and classified by the local 
health officer in conformity to international 
usage. The statistics for Baltimore were thus 
obtained from the health department of Balti- 
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Stephen M. Babbit 


President 












HUTCHINSON KANSAS 


more upon which rests the sole responsibility 
for accuracy and completeness. It would be 
utterly impossible for me to check the statistics 
with reference to subsequent judicial procedure. 
Each year I have emphasized the need of fed- 
eral judicial statistics which would give us the 
first real clue to the required differentiation 
as to homicide of varying degrees of criminal 
responsibility. But such statistics would have 
no particular value for life insurance purposes. 
I am concerned solely with the question as to 
wrongful deaths designated as homicide by at- 
tending physicians, coroners, or others. Nor 


am I concerned with local residence of the de- 
ceased person. It would be utterly impossible 
to ascertain this fact with the required accuracy 
and completeness except by means of a com- 
plete tabulation of all homicidal deaths in the 
United States according to the place of original 
residence. This factor, of course, varies for 
different localities on account of exceptional 
hospitality facilities which in some cases no 
doubt raise the rate sufficiently to demand spe- 
cial consideration. But it is generally assumed 
that such difficulties are balanced by other fac- 
tors and that on the whole the element of error 
is not sufficiently serious to require extended 
consideration. The United States Census Office 
publishes statistics in precisely the same man- 
ner as is done in my own tabulation, although 
sometimes a supplementary analysis is made 
according to the place of residence. 

That question is of particular interest with 
regard to Memphis. I have fully recognized 
the justice of some of the complaints of Mem- 
phis authorities on this ground, but every effort 
to induce the city to permit of a thorough in- 
vestigation of the residential question has been 
futile. The late mayor, Mr. Paine, in the pres- 
ence of a witness, promised me a complete 
transcript of every death certificate of homicide 
for Memphis for a period of five years if simi- 
lar co-operation was forthcoming from New 
Orleans, Birmingham and Boston. The three 
latter cities furnished the death certificates in 
question showing the place of residence but the 
promise for the city of Memphis has not as 
yet been fulfilled. But every detailed study 





FORGING AHEAD 





er 


in Force 


Gains for 1928 


Increase in Paid-for Busi- 
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Gain in Total Insurance 
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THE MANHATTAN LIFE 
INSURANCE COMPANY 


New York City 


Madison Avenue at 60th Street 
Founded 1850 
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“IT’S A GOOD POLICY” 


MORE NEW POLICIES 


Retirement Income Policies 


(income to the insured) 


LOW COST PREFERRED RISK 
POLICY 


NEW OWNERSHIP, BENEFICIARY and 
ASSIGNMENT PROVISIONS 


clearly define contractual rights 
of all parties interested 


COMPLETELY REVISED 
PLAIN ENGLISH POLICY FORMS 


that will particularly appeal to the conscientious 
life underwriter 
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Life Insurance Company of Virginia 


Richmond, Virginia 
Incorporated 1871 





Insurance in Force 


Over $349,000,000 





Admitted Assets 


Over $61,500,000 





Payments to Policyholders in 1928 


Over $4,500,000 





Total Payments to Policyholders Since 
Organization 


Over $51,500,000 





Joun G. WALKER Braprorp H. Wacker 
Chairman of the Board President 




















MANAGERS WANTED 


In Illinois and Missouri 


We have attractive open- 
ings for Managers in sev- 
eral sections of the above 
states. Replies strictly 
confidential. 


THE LIBERTY LIFE 
INSURANCE CO. 


TOPEKA, KANSAS 


Charles A. Moore, President 
Edward C. Wills, Superintendent of Agencies 

















Isn’t that Joe Jenks and his wife on the first deck?” 


“Sure. He can afford to go to Europe now that he’s 
selling Perfect Protection for Reliance Life’. 
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which I have made of the local Memphis figures 
has emphasized the conclusion that even if every 
allowance is made for non-resident deaths, the 
death rate from homicide still remains very ex- 
cessive, if not the highest in the country. The 
objective of my statistics for more than twenty 
years has been primarily for life insurance pur- 
poses. They have a national value in that they 
draw attention to a lamentable state of affairs 
and a dreadful sacrifice of human life. They 
show no improvement during recent years as the 
result of extensive activities of local crimes 
commissions and a widespread interest in meth- 
ods and means of preventing wrongful deaths. 
No progress in this direction is likely to be 
made, in my judgment, until there is a drastic 
prohibition of the sale of fire arms and am- 
munition, and the wrongful possession of fire- 
arms by other than authorized persons. It is 
the gun toting habit in the South that is pri- 
marily responsible for the excessive death rate 
from homicide reported for nearly all Southern 
cities, and to a lesser degree the same conclu- 
sion applies to the country at large. I am sure 
that nowhere in the world are firearms so reck- 
lessly sold and so recklessly used as in these 
United States. 

Time and again, however, I have emphasized 
the need of judicial statistics which would give 
us accurate information for the whole country 
as to crimes committed, criminals apprehended, 
indicted, tried, convicted, and the degree of pun- 
ishment imposed. We have every reason for 
believing that a large majority of murderers at 
the present time were never apprehended or if 


so escaped proper punishment, or given a speedy 
but fair trial while the facts of* the situation 
were still clear in the public mind. The delays 
of justice in murder cases in this country are a 
scandal and a reproach. We fail to realize that 
120,000,000 people living, in many sections, in 
densely congested quarters, require much more 
adequate police protection and much more ade- 
quate methods of crime detection than is gen- 
erally the rule. It is sincerely to be hoped that 
the forthcoming commission to be appointed by 
President Hoover to study the subject of law 
enforcement will not fail to take cognizance of 
the firearms question, which has been properly 
settled in most European countries by the prac- 
tically total prohibition of firearms sales and 
firearms use on the part of all but authorized 
persons. 


STATEMENT OF THE OWNERSHIP, MANAGE- 

MENT, CIRCULATION, ETC., REQUIRED 
Y THE ACT OF CONGRESS OF 

AUGUST 24, 1912, 

of Tue Spectator, published weekly at New York, 
N. Y., for April 1, 1929. 

State of New York, County of New York, ss.: 

Before me, a Notary Public in and for the State 
and county aforesaid, personally appeared Robert W. 
Blake, who, having been duly sworn according to law, 
deposes and says that he is Managing Editor of THE 
Spectator, and that the following is, to the best of his 
knowledge and belief, a true statement of the owner- 
ship, management (and if a daily paper, the circula- 
tion), etc., of the aforesaid publication for the date 
shown in the above caption, required by the Act of 
August 24, 1912, embodied in section 411, Postal Laws 
and Regulations, printed on the reverse of this form, 
to wit: 

1. That the names and addresses of the publisher, 
editor, managing editor, and business managers are: 

Publisher—The Spectator Company, 135 William 
street, New York. te 

Editor—Arthur L. J. Smith, 135 William street, 
New York. 


Managing Editor—Robert W. Blake, 135 William 
street, New York. 

Business Managers, The Board of Directors of The 
Spectator Company. 

2. That the owner is: (If owned by a corporation, 
its name and address must be stated and also immedi- 
ately thereunder the names and addresses of stockhold- 
ers owning or holding one per cent or more of total 
amount of stock, If not owned by corporation, the 
names and addresses of the individual owners must be 
given. If owned by a firm, company, or other unin- 
corporated concern, its name and address, as well as 
those of each individual member, must be given.)—~ 
The Spectator Company, owned by the United Busi- 
ness Publishers Inc., 135 William street, New York 
city; C. S. Baur, 3559 164th street, Broadway, Flush- 
ing, L. I., N. Y.; George H. Buzby, Philadelphia, 
Penna.; J. W. Davis & Co. (partnership), New York, 
N. Y.; Anna B. Frank, Pleasantville, N. Y.; Fritz J. 
Frank, Pleasantville, Y.; Lee Higginson & Co. 
(partnership), New York, N. Y.; A. C. Pearson, Mont- 
clair, N. J.; Lelia C. Pearson, Montelair, N. J.; F. C. 
Stevens, New York, N. Y.; Harry E. Taylor, Mont- 
clair, N. J. 

3. That the known bondholders, mortgagees, and 
other security holders owning or holding one per cent or 
more of total amount of bonds, mortgages, or other 
securities are: (If there are none, so state.) No 
bondholders, mortgagees or other security holders. 

4. That the two paragraphs next above, giving the 
names of the owners, stockholders, and security hold- 
ers, if any, contain not only the list of stockholders 
and security holders as they appear upon the books of 
the company but also, in cases where the stockholder 
or security holder appears upon the books of the com- 
pany as trustee or in any other fiduciary relation, the 
name of the person or corporation, for whom such 
trustee is acting, is given; also that the said two para- 
graphs contain statements embracing affiant’s full 
knowledge and belief as to the circumstances and con- 
ditions under which stockholders and security holders 
who do not appear upon the books of the company as 
trustees, hold stock and securities in a capacity other 
than that of a bona-fide owner; and this affiant has no 
reason to believe that any other person, association, or 
corporation has any interest direct or indirect in the 
said stock, bonds, or other securities than as so stated 
by him. 

Rosert W. Brake, 
(Signature of managing editor.) 


Sworn to and subscribed before me this 29th day of 


March, 1929. 
[Seal) ] J. Newsercer. 


(My commission expires March 30, 1930.) 
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